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Cautionary statement regarding forward-looking statements

This p ions contains nts that constitute “forward-looki “including but not limited to management's outlock for UBS's finandal performance and statements relating to the
anticipated effect of transactions and strategicinitiatives on UBS's buslness and future development. While these forward-locking statements rep UBS's judgments and expectations concerning the
matters described, a number of risks, uncertainties and other important factors could cause actual developments and results to differ materially from UBS's expectations. These factorsinclude, butare not
limited to: (i} the degree towhich UBS is successfulin the ongoing execution of its strateglc plans, including its cost reduction and effidencyinitiatives and its ability to manage its levels of risk-weighted
assets (RWA), including to counteract regulatory-driven increases, leverage ratio d . liquidity o ge ratic and other financdial rescurces, and the degree to which UBS is successfulin
implementing changes to its businesses to meet changing market, I yand otherc i {ii} continuing low or negative interest rate il . developmentsin the macroeconomic climate
and in the markets in which UBS operates or to which it s exposed, including mowements in securities prices or liquidity, credit spreads, and currency exchange rates, and the effectsof economic conditions,
market developments, and geopolitical tensions on the finandal position or creditworthiness of UBS's clients and counterparties as well as on client sentiment and levels of activity: (i) changesin the
availability of capital and funding, including any changesin UBS's credit spreads and ratings, as well as availability and cost of funding to meet requirements for debt eligible for total loss-absarbing
capadty (TLAC); (iv) changesin orthe imgl ion of finandal legislation and | in Switzerland, the US, the UK and other finandal centers that have imposed, erresultedin, or maydo soin the
future, more stringent or entity-spedific capital, TLAC, leverage ratio, liquidity and funding requi Linci | tax requis ts, additicnal levies, li on permitted activities, constraints on
remuneration, constraints on transfers of capital and liquidity and sharing of cperational costs across the Group or other measures, and the effect these will or would have on UBS's business activities; (v) the

degree to which UBS is successfulinimplementing further changes toits legal structure toimprove its resclvability and meet related v and the ial need to make further changes
to the legal structure or booking model of UBS Group in response to legal and I v i 1ts, to proposalsin Switzerland and other ]uI'ISdICDGnS for mandatery structural reform of banks or
systemicallyimportantinstitutions or to other external dewvel and the extent t whlch such changes will have the intended EHECB (il uncertainty as to the extent to which the Swiss Finandal

Market Supervisory Authority (FINMA) will confirm limited reductions of gone concern requi due to to reduce lwability risk; (vil) the uncertainty arising from the timing and nature of
the UK exit from the EU and the potential need to make changesin UBS's legal structure and operations as a resultof it; (vil] changesin UBS's competitive position, including whether differencesin
regulatery capital and other requirements ameng the major finandial centers will adwersely affec UBS's ability to compete in certain lines of business; (ix) changesin the standards of conduct applicable to
our businesses that may result from new regulation or new enforcement of existing standards, including recently enacted and propesed measures toimpose new and enhanced duties when interacting with
customers and in the execution and handling of customer transactions; (x) the liability to which UBS may be exposed, or possible constraints or sanctions that regulatory authorities might impose on UBS,
due to litigati

contractual claims and v including the potential for disqualification from certain businesses or loss of licenses or privileges as a result of regulatory or other
gowernmental sanctions, as well as the effect that litigation, regulatory and similar matters have on the cperational risk compenent of cur RWA; (x) the effects on UBS's cross-border banking business of tax
or regulatery developments and of possible changes in UBS's policies and practices relating to this business; (xi) UBS's ability to retain and attract the emgl necessary t andto
manage, support and contrel its businesses, which may be affected by competitive factorsincluding differencesin compensation practices; (xil) changesin accounting or taxstandards or policies, and
determinaticns or interp i ffecting the recognition of gain or loss, the valuation of goodwill, the recognition of deferred tax assets and other matters, including from changes to US taxation under
the Tax Cuts and Jobs Act; (xiv) UBS's ability toimplement new technologies and business methods, including digital services and technclogies and ability to successfully compete with both existing and new
financial service providers, some of which may not be regulated to the same extent; (xov) limitations on the effectiveness of UBS'sinternal processes for risk management, risk control, measurement and
madeling, and of finandal models generally; (xvi) the cccurrence of cperational failures, such as fraud, misconduct, unauthorized trading, finandial crime, cyberattacks, and systems failures; (xvil) restrictions.
on the ability of UBS Group AG to make payments or distributions, including due to restrictions on the ability of its subsidiaries to make loans or distributions, directly or indirectly, or, in the case of finandal
difficulties, due to the exerdse by FINMA or the regulators of UBS's operationsin other countries of their broad statutory powersin relation to protective measures, restructuring and liquidation
proceedings; (xvil) the degree to which changesin regulation, capital or legal structure, finandial results or other factors may affect UBS's ability to maintain its stated capital return objective; and (xix} the
effect that these or other factors or unanticipated ewvents may have on cur reputation and the additional consequences that this may have on our business and performance. The sequence in which the
factors abowve are presented is not indicative of their likelihood of occurrence or the potential magnitude of their consequences. Our business and finandal performance could be affected by other factors
identified in our pastand future filings and reports, including those filed with the SEC. More detailed information about those factorsis set forthin documents furnished by UBS and filings made by UBS
with the SEC, including UBS's Annual Reporton Form 20-F for the year ended 31 December 2017, UBSis not under any obligation to (and expressly disclaims any obligation to) update oralterits forward-
lacking statements, whether as a result of newinformation, future events, or otherwise.

Disclaimer: This presentaticn and the infermation contained herein are provided sclely for information purposes, and are not to be construed as a sclicitation of an offer to buy or sell any securities or other
finandial instruments in Switzerland, the United States or any other jurisdiction. No investment decision relating to securities of orrelating to UBS Group AG, UBS AG or their affiliates should be made on the
basis of this document. Refer to UBS's Annual Report on Form 20-F for the year ended 31 December 2017. No representation or warranty is made or implied concerning, and UBS assumes no responsibility
for, the accuracy, c I reliability or o bility of the information contained herein relating to third parties, whichis based sclely on publicly available information. UBS undertakes no
ohbligation to update the information contained herein.

& UBS 2018. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved

% UBS ‘



Net profit +19% YoY to 1.5bn

Reported PBT 1Q18 vs. 1Q17

+17% [ +24%

2.0
+20%
11
+23%
+0%
06
04
+3%
o (18)m
@ UBS cwm P&C AM I:
(0.3)
cc

Strong performance

Reported PBT 1,973m, +17% YoY

+ Adjusted PBT 1,876m, (3)% YoY

Net profit 1,514m, +19% YoY

Strong capital position

+ CET1 capital ratio 13.1%
+ CET1 leverage ratio 3.76%
+ Total loss absorbing capacity 79bn

Strong returns

+ Adjusted ROTE excl. DTAs! 17.8%

Diluted EPS 0.39

% U B S Mumbers in CHFbn unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel Il numbers and FX rates in this presentation

1 Refer to page 14 of the 1018 report for more information

CHF fUsD



Very strong underlying operating performance

CHF fUsD

+20% f +27%

+6%

N
|

1Q17 Operating Adjusted Adjusted Restructuring Pension CC-GALM 1Q18
PBT income excl. operating technology costs’ fund operating PBT
CC-GALM expenses costs credit’ income
excl. technology
costs

% UBS Mumbers in CHFm unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation
1 Adjustmentitems for this quarter; the credit related to UBS's Swiss pensionfund had no impact on CET1 capital



1Q18 highlights and strategic priorities

Demonstrating the strength of our diversified business CHF / USD

Continued strong momentum across our businesses

* GWM: Capturing growth with PBT +7% / +14% YoY; record PBT in the Americas® and in APAC

* P&C: Further growth in transaction and recurring net fee income, strong NNBV' growth

* AM: 31bn net new money, highest invested assets for a decade

* IB: PBT +13% / +20% YoY; very strong performance in IC5 — Equities and in CCS; 25% annualized RoAE?2

* CC: Combination of market factors negatively affected Group ALM results

Delivering on our commitments

* Continued focus on efficiency and effectiveness while investing in technology
* Established share buy-back program

* Delivering on our finandial targets through the cycle

% UBg Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel Ill numbers and FX rates in this presentation
L 1 Net new businesswvolume for personal banking; 2 Return on attributed equity; 3 In USD



Global WM — Unique strategic growth drivers

Double-digit USD PBT growth in the Americas, APAC and Global UHNW usD

Americas APAC Global UHNW!

337

283

1Q17 1Q18 1Q17 1Q18 1017 1Q18

UB S Mumbers in USDm and adjusted unlessotherwise indicated; refer to slide 28 for details on adjusted numbers, Basel Ill numbers and FX rates in this presentation
1 Represents sub-segment of UHNW clients managed in a dedicated global unit with 31.3.18 invested assets of CHF 611bn (USD 641bn) 3



Global WM - driving profitable growth

usD
a 10-15%
2-4% 65-75%
PBT growth NNM growth O/l ratio
12% 3% 76% 76% 7495 7344
= 7% 2% 2% 2%
(1%)
FY15 FY16 FY17 1Q18 FY18 FY19 FY20 FY15 FY16 FY17 1Q18 FY18 FY19 FY20 FY15 FY16 FY17 1Q18 FY18 FY19 FY20
First 80 days Management priorities 2018-2020
+ Deliver global UHNW value proposition and capture
growth potential espedially in US, LatAm and APAC
* Integration of Latin American businesses ) ) ) )
* Continue to grow in APAC, especially China
* Integration of business, support and control functions * Enhance global delivery of differentiated intellectual

capital and solutions
* Established client strategy office
+ Deliver operating leverage through:

- Sl AT I T — Front-to-back efficency improvements by

) ) streamlining middle- and back-office processes
+ Assessing long-term synergies

— Investments in technology to deliver "best of the
best" for advisors and clients

‘% UBS Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel lll numbers and FX rates in this presentation



UBS Group AG results (consolidated)

CHFm, except where indicated

Total operating income
Total operating expenses
Profit before tax as reported
of which: net restructuring expenses treated as an adjustment item
of which: expenses from modification of terms for certain DCCP awards
of which: net FX translation gains/(losses)
of which: gains on sale of financial assets available for sale
of which: gains/(losses) on sales of subsidiaries and businesses
of which: credit related to changes to the Swiss pension plan
Adjusted profit before tax
of which: net provisions for litigation, regulatory and similar
of which: UK bank levy
Tax expense/(benefit)
Net profit attributable to non-controlling interests
Net profit attributable to shareholders
Diluted EPS (CHF)
Adjusted return on tangible equity excl. deferred taxes and DTAs (%)’
Total book value per share (CHF)
Tangible book value per share (CHF)

1 Refer to page 14 of the 1018 report for more information

% UBS

29,067
23,800
5,268
(1,168)
(25)
(22)
136
153

6,194
(420)
(17)
4,139
76
1,053
0.27
138
13.76
12.04

Refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation

1Q17

7,532
5,842
1,690
(244)

1,934
(33)
375

a7

1,269

0.33
17.4
14.45
12.71

2017
7,269
5,767
1,502
(258)

(22)

107

1,675
(9)

46

327

1,174
0.31
159

13.92
12.25

3Q17

7,145
5,924
1,221
(285)

1,506
(197)

272

0.25
133
14.39
12.67

417

7,122
6,266
855
(381)
(25)

1,079
(181)
(88)
3,165
27
(2,336)
(0.63)
8.6
13.76
12.04

1Q18

7,698
5,725
1,973
(128)

225
1,876
11

457

1,514
0.39
17.8

13.62
11.97




Global Wealth Management

Strong PBT growth, up 14% in USD

Strong recurring fee momentum

CHFm

1Q17 PET . 1,050
|
[}
Transaction-based 6 +5% / +12%
income operating
l |ncome/—y
[}
Net |.n‘terest 50
income
|
|
[}
Recurring net fee
income 156
|
|
[}
Other 5
income [ CLE
|
I
I_ —
Costs (140) @1 |
| —a
I Incremental
technology
1018 PBT 1,126 investments

% U B S Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel lll numbers and FX rates in this presentation

1 Mandate and managed account penetration

CHF/f UsD
Invested assets
bn .
+6% / +1Z/_‘7
a3 2,302
2,166 “ 33.1%
- __ mandates?
-‘ ‘i +140bps
YoY
1Q17 NNM Market, 1Q18
FX and
other
Loans
bn ) o
+10% / 16.-0/_7
18 _ 172
(2)
156
| "
1Q17 Volume FX and 1Q18
other
Efficency and net margin
20bps 19bps
Net margin — —t

74%
Costfincome -

73%

1Q17

1Q18
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Global Wealth Management — regional performance

PET contribution?

126m

Costfincome ratio

73%?

MNet new money
19bn?

Loans?
172bn

Invested assets?
2,302bn

Invested asset
growth*

Annualized quarterly

growth rate® %

% UBS

Americas' (CHF / UsD)

EMEA

Asia Pacific

Switzerland

6,956 advisors

400

¢ 3

23 (6.1) (2.8 (1.5)

75
T
57
1,258

15 12 1

1,764 advisors

122 25 o5 43 [

o -

17 17 14

78]

1,077 advisors

67
61 64
54 55

ss 96 28 101 [
o
o B8

26 33 32

10 6

731 advisors

o
57

56 56
54 54 +

(@)

1017 2017 3017 4017 1018

(8)

1017 2017 3Q17 4017 1018

1017 2017 3017 4017 1018

L __J
(8)
1Q17 2017 3017 4Q17 1Q18

Mumbers in CHF and adjusted unless otherwise indicated, refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation
1 Represents former WA and former WM Latin America business; 2 1Q18; 3 As of 31.3.18; 4 In USD for Americas; 5 Excluding one-off acquisitions and
disposals=>1bn



Personal & Corporate Banking

Continued strong growth in transaction and recurring net fee income and NNBV

Net interest
margin

bps

Profit
before tax

m

Operating
income

m

Costfincome
ratio
%o

Operating
expenses

m

% UBS

157 159
154 = 155
u

437 379 436 428 293
958 935 971 986 947
262 272 285 284 282
514 525 522 525 507
139 151 149 155 154

Transaction-based Other

I netinterest Credit

Ml Recurring net fee

55 8 55 57 >
531 556 532 557 553
248 256 253 280 280
62 78 71 91 62

LN R N O

Services (to)/from Corporate Center and other BDs
I Personnel G&A'and other?

1Q17 2017 3017 4017 1Q18

Operating income {1)%

Transaction-based income +8% on higher referral fees
from GWM and FX transaction fees

Net interest income (1)% as higher results from deposits
were offset by headwinds from low interest rates

Recurring net fee income +11% mainly on higher
custody and mandate fees

Other income (19)m as 1Q17 included a 20m net gain on
a mortgage portfolio sale

Credit loss expenses 13m vs. a net release of 7min 1Q17;
no significant impact from IFRS9in 1Q18

Operating expense +6%

Services toffrom other BDs and CC +13% on higher
technology and regulatory expenses

NNBV? growth 6.3%, 2nd best quarter since 2007

Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation
1 General and administrative expenses; 2 Depreciation and impairment of property, equipment and software as well as amortization and impairment of intangible e

assets; 3 Annualized net new business volume growth for personal banking

11
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Asset Management

Continued strong net new money

153

123 133 116 108
Profit
before tax
m

450 479 494 469 441
Operating
income
m - Netmanagement fees Performance fees
Costfincome 75 76

> 73 72 59 =

ratio
%

327 346 340 353 333

114 105 113 120 112

Operating 53 46
m Services {to)/from Corporate Center and other BDs
G&Aand other

I Personnel

597 703 744 776

Invested
assets

End of period, bn
1Q17 2017 3017 4017

792

1Q18

Operating income (2)%

Net management fees +4m driven by higher invested
assets, partly offset by sale of fund administration
business in 4Q17

Performance fees (12)m on lower Real Estate & Private
Market fees and O'Connor, partly offset by higher Hedge
Fund Solutions income

Operating expenses +2% mainly on higher personnel
expenses

NNM excluding money markets 26.6bn;
15% annualized growth rate

Invested assets up 14%

31
23 5 MM
Net new
Ex-MM
money
bn

1017 2017 3Q17 4Q17 1Q18

(% UB S Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation



Investment Bank

Strong PBT growth, up 20% in USD; 25% return on attributed equity

’7 +13% —+

558
- 419 352
Profit 168
before tax
m
2_:::18 1,919 1,800 1,697
. 732
Operating RN =5
income
m Corporate Client Solutions Credit loss
- Investor Client Services — FX, Ratesand Credit
- Investor Client Services — Equities
86
Costfincome 78 81
. 73
ratio
%
1,541 1,500 1,448 1,530
. 608 604 601 654
Operating 134 129 14 263
m Services {to)/from Corporate Center and other BDs
G&Aand other
- Personnel
Return on 24
attributed 18 15
equity 7
% 1Q17 2017 3017 4017

% UBS

629

72
|

1,679

643
146

1Q18

Operating income +10% / +17%

CCS +15% / +22% with strong ECM, DCM and Advisory
IC5 +8% / +15%

ICS — Equities +17% / +25% with growth in all products
and in all regions, as higher volatility drove client activity

ICS —FRC(11)% /(6)%, vs.astrong 1Q17; +53% QoQ

Operating expenses +9% / +15%

Personnel expenses +11% / +18% on higher variable
compensation

CC-Services allocations +6% / +12% on higher costs for
technology and risk control

RoAE 25%
RWA up 12bn QoQ to 87bn’
LRD down 7bn QoQ to 277bn?

Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation
1 Includes RWA and LRD held by CC—Group ALM on behalf of the Investment Bank

CHF fUsD

13
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Corporate Center

Profit before tax 1Q17 2Q17 3Q17 4Q17 1Q18
(234) 269 r
e (479) (380)
Corporate Center total (m (607)
Corporate Center resu unit (m
Services
Operating income (18) (20) (70) (46) (38)
Operating expenses 189 17 322 114 110
oiw before allocations 1,983 1,912 2,122 2,072 2,047
ted expenses’ (4) o 247 (1) (24)
(1,793) (1,795) (1,800) (1,958) (1,937)
Profit before tax (207) (137) (392) (159) (147)
Group Asset and Liability Management
Operating income 65 (72) (49) (197) (204)

o/w accountir 2 (47) 8 (43) 9
ol dge accour (7) 14 (12) (7) (29)
oiv - 8 (7) (1) (1) (14)
Operating expenses 2 9 17 16 18
Profit before tax 63 (81) (66) (213) (222)
Non-core and Legacy Portfolio
Operating income 0 (16) 32 (38) 49
Operating expenses 91 35 53 197 60
o/w litigation-related expenses’ 1 (34) (25) 109 (16)
Profit before tax (21) (51) (21) (235) (11)

Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation

‘% U B S 1 Expenses for provisions for litigation, regulatory and similar matters. Not allocated to businessdivisions; 2 Expected to average ~{100)m per quarter under current

market conditions; 3 Expected to mean-revert to zero over time



Workforce management

Insourcing roles to improve efficiency and effectiveness

UBS Group 1Q18 vs. 3Q17
Headcount
87,146 86,743 86,564 (582)
26,350 25,490 24,027 (2,323)

+1,741

317 Q17 1Q18

M internal staff

% UBS

Corporate Center — Services

1Q18 vs. 3Q17

Headcount

48,892

23,749

317

External staff

48,570

22,947

4017

48,072

21,506

26,566

1Q18

(820)

(2,243)

+1,423

15
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Corporate Center — Group ALM

Revenues affected by adverse market conditions

1Q17 1018 YoY
Operating income 65 (204) (269)
ofw bus!ness divisi on-allgneFi risk managem ent 209 130 (79 Fully allocated
ofw capital investment and issuance (35) (69) (34)
ofw group structural risk management (43) (249) (206) Partially allocated
o/w allocated 86 80 (6)
o/w risk management net income after allocations’ 42 (169) 211)
ofw non-allocated revenues? 23 (34) (57) Not allocated
Operating expenses 2 18 16
Profit before tax 63 (222) (285)
42
j 1Q17: ~80 gain
1Q18: ~40 loss
3 1200
(37)
~(50) @ (169)
1017 MM P&L from Reclassification Higher costs of Allocations to BDs 1018
changes in of FX hedging centrally managing and other CC
US Treasury- costs? liquidity and units based on
OIS spreads funding portfolios  risk consumption

Mumbers in CHFm and adjusted unlessotherwise indicated; refer to slide 28 for details on adjusted numbers, Basel lll numbers and FX rates in this presentation
% U B S 1 Expected to average ~{100)m per quarter under current market conditions; 2 Includes accounting asymmetries which are expected to mean-revert to zero over
time, hedge accountingineffectivenessand other: 3 These costs were previously recorded in accounting asymmetries related to economic hedges. 1Q17:{29m



RWA

1Q18

RWA mostly driven by significant market volatility, regulatory-related and client demand

? _______
m
Driven by VaR and
stressed VaR
43
IB: 3
Expected regulatory-
6 GWM: 2 related RWA increases
——————— of ~11bn for the
Credit risk: 37 remainder of 2018,
of which ~4bn in 2Q18
Market risk: 32
31.12.17 Regulatory, Credit risk - Market risk - FX and other 31.3.18
methodology business drivers business drivers
and model
updates/changes

% UBS

Mumbers in CHFbn unlessotherwise indicated; refer to slide 28 for details on Basel lll numbers and FX rates in this presentation. Refer to the "Capital
management” section ofthe 1018 report and the "Capital management® section of the 2017 Annual Report for more information.

1 Including methodologyand policy changes, model updates/changesand regulatoryadd-ons; increase mainly relates to the implementation of revised probability
of default and loss given default models; 2 Regulatory add-ons; increase mainly relates to the phasing in of changes to the risks-not-in-VaR framewaork;

3 GWM 1.8, P&C(0.4), AM 0.1, IE 3.1, CC (0.5)

17
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Capital and leverage ratios

Operating at ~13% CET1 capital ratio and ~3.7% CET1 leverage ratio

Loss-absorbing capacity

Capital ratio

Leverage ratio
bn % %
Total loss-
79.2
absorbing 33.2
capacity (TLAC) 73.6 31.2
352 e e 808
Gone concern 15.0
loss-absorbing 333 13.0 836
capacity
3.99
378
AT1
Going
concern
capital

CET1

31317 31.3.18

31317 31.3.18

31317

31.3.18

RWA (bn) 222 254

881

882

Mumbers in CHF unless otherwise indicated; refer to slide 28 for details on Basel lll numbers and FX rates in this presentation. Refer to the "Capital management®

section of the 1Q18 reportand the "Capital management™ section of the 2017 Annual Report for more information.

% U B S 1 Gone concern requirement of 5% of LRD subject to a rebate of up to 2% of LRD based on improved resohability. FINMA granted a rebate on the gone concern

requirement of 35% of the aforementioned maximum rebate in 2017, which resulted in a reduction of 2.0 percentage points for the RWA-based requirementand 0.7
percentage points for the LRD-based requirement. As we complete additional measures to improve the resolvability of the Group, we expect to qualify for a larger

rebate and therefore aim to operate with a gone concern ratio of less than 4% of LRD by 1.1.20; 2 Excludes the effect of countercyclical buffers for capital ratio

17
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Global Wealth Management

PBT up 14% in USD; record PBT in APAC and the Americas’

20
Net 19 19 v
margin 17
bps 1,050 1,013 1,041 976 1,126
Profit
before tax
m
3,979 3,959 3,967 4,068 4,195
Operating
income
m Transaction-based Other
- Metinterest e
Ml Recurring net fee
Costfincome 74 74 74 76 73
ratio ]
%
2,929 2,946 2,926 3,092 3,069
. 775 780 780 854 858
Operating 276 300 290 351 291
m Services (to)/from Corporate Centerand other BDs
- Personnel G&Aand other
2,343 2,302
2,251 .
2,166 2,149 !
Invested -
156 158 162 168 172
assets and loans 1
End of period, bn - Invested assets Loans
1Q17 2017 3017 4017 1Q18

% UBS

TInUsD

PBT +7% / +14% with record PBT in the Americas' and
APAC

Operating income +5% / +12%

Recurring net fee income +7%, mainly due to a higher
invested asset base

Net interest income +5% on better loan and deposit
results

Transaction-based income +1%, as strong first two
months of the year were followed by a softer March

Operating expenses +5% / +11%

Personnel expenses +2% as lower EFL-related costs
largely offset higher grid-based compensation

CC-Services costs +11% reflecting higher technology,
risk and regulatory expenses

Net new money 19bn, 3.2% annualized growth

Invested assets +6%; 33.1% mandate penetration, up
140bps

Mumbers in CHF and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel [l numbers and FX rates in this presentation

CHF fUsD



Invested assets composition

Global Wealth Management Asset Management
o o
Hedge Fund
Other' 1 10 Other Businesses, 15 12 Other
GEP .Real Estate &
CHE Private Markets GEP
Multi Assets &
luti 16
Mutual funds 30 EUR Solutions CHF
Cash & MM 12 Fixed Income EUR
instruments?
Bonds
uso

Equities

Asset class

Currency

% UBS

Equities

Asset class

Currency

1 Mainly alternative investments and structured produds; 2 Including fiduciaryinvestments

21
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Revenue and expenses currency mix

Operating income Operating expenses
% %
B

Other A 15 13

EUR 9 9

12
12
usD
CHF

GWM P&C AM 1B Group GWM P&C AM 1B Group

@ UB S Currency distribution based on EUR/CHF 1.17 and USDJCHF0.97; businessdivision contributionsto Group basedon analyst consensusexcluding litigation 2



3y US Treasury yield vs. overnight index swap rate

CC — Group ALM results affected by mark-to-market moves in hedged HQLA vs. OIS
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CET1 capital and IFRS equity

36 +0.5
00 T l

©8 (0.1

02 1 T 332
2 (0.8

CET1 capital

bn

36
T {0.6) Current tax expense

(3.1) Deferred tax expense

0.0
IFRS equity _ 02 + l
attributable to @9 {0 2 oa " 20 -
shareholders 512 (0.5) g wm—___ 01 5128
bn (1.9)% ' | _ ’ 05)  (0.1) l
(0.6)
_“ ._'

— B

31.3.17 PBT! Tax FCT®  Cash Defined Other 31.12.17 IFRS9 PBT' Tax FCT*  Cash Defined Other 31.3.18

expensea? flow benefit and expense? flow benefit
hedges plans IFRS 15 hedges plans
transition

Mumbers in CHF unless otherwise indicated; refer to slide 28 for details on Basel lll numbers and FX rates in this presentation. Refer to the "Capital management®
section of the 1Q18 reportand the "Capital management™ section of the 2017 Annual Report for more information.
1 Operating profit before tax (reported); 2 Only current tax expense is relevant for CET1 capital; deferred tax expense doesnot currently reduce CET1 capital;
% U B S 3 Foreign currency translation effects; 4 Including accruals for dividendsto shareholders; 5 Includes 2,229m dividend paymentin 2Q17; & IFRS equity attributable to 23
shareholders will be reduced by ~2. 4bnupon payment of the proposed dividend of 0.65 CHF pershare in 2Q18. Expected key dates for the dividend for FY17: AGM
3.5.17, ex-dividenddate 7.5.18, record date 8.5.18, paymentdate 9.5.18



Swiss SRB leverage ratio requirements

UBS leverage ratio balance? 1.1.20 requirements
o %
TLAC-eligible debt
20 * 3.07% (27.1bn) UBS Group AG TLAC bonds?
* 5% gone concern reguirement subject to a rebate of up to 2% of
LRD based on improved resolvability
3.07 — FINMA granted a rebate on the gone concern requirement of

TLAC-eligible senior

unsecured debt? 282

30

Tier 2* grandfathered m m

AT14 Low-trigger Tier 1

including X : )
grandfathered  [1igh-trigger Tier 1

F5.9

35% of the maximum rebatein 2017, which resultedin a
reduction of 0.7 percentage points for the LRD-based
requirement

As we complete additional measures toimprove the
resolvability of the Group, we expect to qualify for a larger
rebate and therefore aim to operate with a gone concern ratio
of less than 4% of LRD by 1.1.20

AT1 capital®

* 1.23% (10.9bn) comprising 8.5bn existing high-trigger AT1, of
which 1.6bn employee deferred contingent capital plan (DCCP),
and 2.3bn grandfathered low-trigger AT1®

2.15% {18.9bn) when including 8.1bn grandfathered T2 which
may be replaced with UBS Group AG issuance of high-trigger AT1

CET1 capital

+ 3.76% (33.2bn) CET1 ratio

CET1 .
31317 31318

LRD

bn 281 282

Mumbers in CHF unless otherwise indicated; refer to slide 28 for details on Basel lll numbers and FX rates in this presentation
1 Based on fully applied SwissSRELRD and fully applied CET1, AT1, T2 capital and TLAC-eligible senior unsecured debt; 2 Also includes non-Basel lll-compliant tier 2
capital which qualifies as gone concern instruments until one year prior to maturity, with a haircut of 50% applied to the last year of eligibility; 3 Tier 2 instruments
can be counted towards going concern capital up to the earliest of their maturity or first call date or 31.12.19. From 1.1.20, these instruments are eligible to meet the
gone concern requirements until one year before maturity, with a haircut of 50% applied to the last year of eligibility. As 0f31.3.18, 6.6bn of low-trigger T2 has a first
call and maturity date after 31.12.19; 4 Going concern requirement can be met with a minimum of 3.5% CET1 capital and a maximum of 1.5% high-trigger AT1

% U B S capital. Any going concern-eligible capital abowve this limit can be counted towards the gone concernrequirement. Where low-trigger AT1 or T2 instruments are used
to meet the gone concern reguirements, such requirement may be reduced by up to 1% for the LRD-based ratio; 5 Low-trigger AT1 instruments can be counted

towards going concerncapital up to the first call date, even if the first call date is after 31.12.19
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Regional performance

Americas Asia Pacific EMEA Switzerland Global Total
1Q17 1Q18 1Q17 1Q18 1Q17 1Q18 1Q17 1Q18 1Q17 1Q18 1Q17 1Q18
GWM 2.1 22 0.6 0.7 0.9 0.9 04 04 (0.0) (0.0) 40 42
P&C = = - - = = 1.0 09 = = 10 09
Operating AM 0.1 0.1 0.1 0.1 0.1 0.1 0.2 0.2 (0.0) (0.0) 04 04
income 1B 08 08 0.5 0.7 0.6 0.6 0.2 0.2 (0.0) (0.0) 2.1 2.3
cc = = - - = = - - 0.0 (0.2 0.0 (0.2)
Group 3.0 31 1.2 15 16 16 17 17 (0.0) (0.3) 75 77

GWM 1.8 1.8 0.3 0.4 0.6 0.6 0.2 0.2 00 00 29 3.1
P&C = = - - = = 0.5 0.6 = = 05 0.6
Operating AM 0.1 0.1 0.1 0.1 0.1 0.1 0.1 0.1 00 00 03 03
expenses 1B 05 06 04 04 0.5 05 0.1 0.1 0.0 0.0 15 1.7
cc = = - - = = - - 0.3 0.2 03 0.2
Group 24 25 0.8 09 1.1 1.2 10 1.0 03 02 56 58

GWM 0.3 04 0.3 0.3 0.3 0.3 0.2 0.2 (0.0) (0.0) 1.1 1.1
P&C = = - - = = 04 04 = = 04 04

Profit AM 00 00 00 00 00 00 0.1 0.1 (0.0 (0.0 0.1 0.1
before tax 1B 0.3 0.2 0.1 0.3 0.1 0.1 0.1 0.1 (0.0) (0.1) 0.6 0.6
cC = = - - = = - - 0.2) (04 (0.2) (0.4

Group 0.6 0.6 04 0.6 04 04 0.8 0.7 (0.3) (0.5) 1.9 1.9

MNumbers in CHFbn and adjusted unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel lll numbers and FX rates in this presentation. The
allocation of PEL to these regions reflects, and is consistent with, the basis on which the businessis managed and its performance evaluated. These allocationsinvolve
assumptionsand judgmentsthat management considersreasonable, and may be refined to reflect changes in estimates or management structure. The main principles
U B g of the allocation methodology are that client revenues are attributed to the domicile of the client, and trading and portfolio management revenues are attributed to
[ the country where the risk is managed. Expenses are allocated in line with revenues. Certain revenues and expenses, suchas those related to Non-core and Legagy 25
Portfolio, certain litigation expenses and otheritems, are managed at the Group level, and are included in the Global column.



Adjusted results

Adjusting items FY17 1017 2017 3Q17 4Q17 1Q18
Operating income as reported (Group) 29,067 7,532 7,269 7.145 7,122 7,698
of which:

Gains on sale of financial assets available for sale IE 136 107 28

Gains/(losses) on sales of subsidiaries and businesses AN 153 153

Met FX translation gains/{losses) CC - Group ALM (22) (22)
Operating income adjusted (Group) 28,800 7,532 7.184 7.145 6,940 7.698
Operating expenses as reported (Group) 23,800 5,842 5.767 5.924 6,266 5.725
of which:

Met restructuring expenses

Group 1,168 244 258 285 381 128

Expenses from modification of of terms for certain DCCP awards 1B 25 25

Credit related to changesto the Swiss pension plan Group (225)
Operating expenses adjusted (Group) 22,607 5,598 5,509 5,629 5,860 5,822
Operating profit/{loss) before tax as reported 5,268 1,690 1,502 1.221 855 1.973
Operating profit/(loss) before tax adjusted 6,194 1,934 1,675 1,506 1,079 1.876

‘% UBS Mumbers in CHF unless otherwise indicated; refer to slide 28 for details on adjusted numbers, Basel lll numbers and FX rates in this presentation
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Performance targets and capital guidance 2018-2020

Costfincome ratio’ Profitability & growth’ Capital & resource guidance
Group <75% ~15% RoTE? excl. DTAs ~13% fully applied CET1 capital ratic
~3.7% fully applied CET1 leverage ratio

Global Wealth 65-75% 10-15% PET growth3
Management 2-4% NNM growth
Personal 50-60% 1-4% net new business volume
& Corporate Banking {personal banking)

150-165bps net interest margin
Asset Management 60-70% ~10% PBT growth?

3-5% NNM growth

excl. money market flows
Investment Bank 70-80% =15% RoAE* RWa and LRD ~1/3 of Group?®

Refer to slide 28 for details on adjusted numbers, Basel Ill numbers and FX rates in this presentation 1 Annual targets; costfincome ratio, PBT growth and return
targets are on an adjusted basis; 2 Return on tangible equity; 3 Overthe cycle; 4 Return on attributed equity; 5 Including RWA and LRD directly associated with
U B S activity that Corporate Center— Group ALM manages centrally on the Investment Bank's behalf; proportionmay fluctuate around this level due to factors such
as equity market levels and FX rates



Important information related to this presentation

Use of adjusted numbers

Unless otherwise indicated, "adjusted” figures excude the adjustment items listed on the previous slide, to the extentapplicable, on a Group and business division level.
Adjusted results are a non-GAAP financial measure as defined by SEC regulations. Refer to pages 7-8 of the 1Q18 report which is available in the section "Quarterly
reporting” at www.ubs.comfinvestors for an overview of adjusted numbers.

If applicable for a given adjusted KPI (i.e., adjusted return on tangible equity), adjustment items are calculated on an after-tax basis by applying an indicative tax rate.
Referto page 14 of the 1Q18 report for meore information.

Basel Il RWA, Basel Ill capital and Basel Il liquidity ratios
Basel lll numbers are based on the BIS Basel Il framework, as applicable for Swiss Systemically relevant banks (SRE). Numbersin the presentation are based on the revised
Swiss SRE framewaork that became effective on 1 July 2016, unless otherwise stated.

Basel lll risk-weighted assetsin this presentation are calculated on the basis of Basel Il fully applied unless otherwise stated. Our RWA under BIS Basel lll are the same as
under Swiss 5RE Basel IIl.

Leverage ratio and leverage ratio denominator in this presentation are calculated on the basis of fully applied Swiss SRE rules, unless otherwise stated. Refer to the "Capital
management” section in the 1018 report for more information.

Currency translation
Monthly income statementitems of foreign operations with a functional currency other than Swiss francs are translated with month-end ratesinto Swiss francs.

Rounding

Numbers presented throughout this report may not add up precisely to the totals provided in the tables and text. Starting in 2018, percentages, percent changes and
adjusted results are no longer calculated on the basis of rounded figures displayed in the tablesand text. For prior periods, these values are calculated on the basis of
rounded figures displayed in the tables and text.

Tables

Within tables, blank fields generally indicate that the field is not applicable or not meaningful, or that information is not available as of the relevantdate or for the
relevant period. Zerovalues generally indicate thatthe respective figure is zero on an actual or rounded basis. Percentage changes are presented as a mathematical
calculation of the change between periods.

@® UBS 2018. The keysymbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.

% UBS .
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First quarter 2018 results

23 April 2018

Speeches by Sergio P. Ermotti, Group Chief Executive Officer and Kirt Gardner,
Group Chief Financial Officer

Sergio P. Ermotti

Slide 1 — Cautionary statement

Thank you, Caroline. Good morning everyone.

Slide 2 — Net profit +19% YoY to 1.5bn

We started 2018 on a positive note with strong net profit growth, higher returns, and a strong capital
position. The quarter turned out to be a tale of two halves, with an exuberant start in January that went well
beyond typical seasonality, followed by a more muted finish.

Once again, our results showed the power of our diversified business, with strong divisional results in the
Investment Bank and Global Wealth Management, and strong regional performances in the Americas and
Asia Pacific. Net profit increased by 19% to over 1.5 billion francs and we reported nearly 2 billion francs in
pre-tax profit. Our adjusted return on tangible equity ex-DTAs reached a three-year high of almost 18%.

The CET1 leverage ratio, which we currently view as our binding constraint, increased to 3.76%. As

anticipated, our CET1 capital ratio is strong at 13.1% and our loss absorbing capacity remained around 80
billion francs.

Slide 3 — Very strong underlying operating performance

Our excellent headline earnings went hand in hand with very strong underlying operating performance, which
improved by 20%, or 27% in US dollars — all while continuing to invest for growth and efficiency. Bear in
mind that all of our businesses are affected by continued headwinds from higher funding and Swiss franc and
euro interest rates.
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Slide 4 — 1Q18 highlights and strategic priorities

There are a few highlights of our first quarter performance I'd like to draw out.
Global Wealth Management delivered growth across all revenue lines and in all regions. Adjusted pre-tax
profit increased 14% in dollars, which | will come back to shortly.

Our Swiss Personal & Corporate business delivered strong underlying results increasing transaction-based and
recurring fee income, amid persistent headwinds from low interest rates. I'm also pleased about the
continued good net new business volume growth.

With over 30 billion in inflows, Asset Management had another very strong net new money quarter and its
invested assets reached a decade-high.

The IB delivered a strong 25% return on attributable equity. The result demonstrates that we are very
competitive in all market conditions. The best performances came from our traditional areas of strength:
Equities and Corporate Client Solutions, while FRC recovered from last year's challenging second half.

Our businesses' strong performance was partially offset by Group Asset and Liability Management results,
which were affected by the widening of US Treasury—OIS spreads on our HQLA, which we report through the
P&L rather than OClI, like many of our peers. These market factors are most likely temporary, but we also saw
the higher funding costs we have highlighted in the past, and these are likely to remain elevated. Kirt will
explain the details later.

Throughout the quarter we continued to invest in technology. In line with our earlier announcement, our
spend increased by over 100 million francs year on year.

We also completed the processes necessary to launch our 3 year buyback program, so we will start buying
this quarter, with a target of 550 million for the year.

Slide 5 — Global WM — Unique strategic growth drivers

As | mentioned earlier, Global Wealth Management had an excellent first quarter. The results were driven by
particularly strong performances in our areas of strategic focus. The Americas and APAC saw double-digit
growth to record levels, underlining our unigue positioning in these large and fast growing markets. In
addition, profit from our unrivaled global Ultra High Net Worth business grew by a third.
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Slide 6 — Global WM — driving profitable growth

As well as our strong pre-tax growth, we also saw good momentum in net new money and our cost/income
ratio improved. In addition we delivered a further increase in mandate penetration and growth in loans. So
overall, we're in a great position to sustain high quality, long-term growth.

We are also pleased with the progress we are making in creating a new organization. In the first 80 days, our
focus was on aligning support and control functions, establishing a more global Ultra High Net Worth
organization, redesigning our operations in Latin America and streamlining marketing to further increase
client acquisition and retention, just to name a few examples. We are also combining technology roadmaps to
deliver the best global solutions for our clients, where possible and economically sensible.

There are a number of other areas that we're looking at to support our priorities over the next few years. In a
nutshell, with more [efficient] resource usage and by globalizing best in class processes, products and services,
we will support the strong growth expectations we have for the business.

So to conclude, I'm very pleased with the first quarter. The business is in good shape. Looking ahead, our
momentum is positive. We expect the strengths of our balanced business model to remain evident in the
second quarter's performance.

So with this, I'd like to hand over to Kirt.
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Kirt Gardner
Thank you, Sergio. Good morning everyone.

Slide 7 — UBS Group AG results (consolidated)

As usual, my comments will compare year-on-year quarters and reference adjusted results unless otherwise
stated.

We have adjusted for restructuring expenses of 128 million that relate to our legacy cost reduction programs.
In principle, we are not expecting to make adjustments for restructuring expenses related to new cost
initiatives. And as you know, we expect our reported and adjusted results to gradually converge, with
restructuring cost adjustments declining to about half a billion this year and under 200 million next year.

As of Jan 1st, we adopted IFRS 9, which substantially changes how we calculate credit losses, and classify and
measure financial assets. This has resulted in a reduction in our IFRS equity of about 600 million and 300

million in our CET1 capital.

Our taxes this quarter include a 13 million provision for BEAT effects, in line with the 60 million potential
impact for 2018 that | referenced last quarter. We are working to mitigate these effects.

Slide 8 — Global Wealth Management

This is the first quarter we've reported results for our combined Global Wealth Management division. | will
refer to US dollars, given how significant the foreign currency translation movement was for the business,
with roughly 70% of invested assets and revenues based in dollars, as you clearly see on slide 21.

PBT was up a very strong 14%. Our performance was high quality and broad-based, as we saw growth in all
regions and all revenue lines, another quarter of loan growth, record mandate penetration, and positive net
new money in all regions.

Operating income rose 12%. Recurring net fee income was up 14%, benefiting from higher invested assets
and record mandate penetration, which stands at one-third of our invested assets. It is the first time in two
years that we’'ve seen growth in recurring fee income outstrip invested assets, as we have put the cross-
border effects substantially behind us.

Net interest income improved 11%, on net interest margin and 16% higher loan balances, partly offset by
lower net interest from Group ALM, which I'll come to later.

Transaction-based income was 7% higher. We saw increases in all regions outside of the Americas, which
had a strong first quarter last year.

Costs increased by 11%, partly on better revenues, but also on higher IT investments, mostly related to
migrating our international businesses onto one platform and launching a new digital offering in the
Americas, as well as higher regulatory costs.

Despite this, the cost/income ratio improved, in part as we are benefiting from the changes we have made in

our Americas' operating model in 2016, and we're confident that we'll see continued efficiency
improvements.
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Slide 9 — Global Wealth Management — regional performance

The regional split on this slide reflects how Global Wealth Management is managed. | just want to pick out a
few highlights here.

We've had record profits in the Americas with a 19% increase. Reducing our reliance on recruiting, while
focusing on retention and productivity, is clearly paying off. We saw a 150 million annualized reduction in
costs related to recruitment loans versus a year ago. And FA compensation was up in line with revenues, and
as we have fully absorbed the increase in pay grids related to our new operating model.

We are also seeing results in our net new money, where same store advisors delivered a record 11 billion. In
the second quarter, we're anticipating the typical seasonal outflows for tax payments in the US, which were
in the 3 to 4 billion range in previous second quarters.

Our investment in the munis space is showing promising results, as year-to-date sales increased five-fold,
along with a significant improvement in our league table position.

APAC profits also reached a new high, up 14%, with record transaction revenues, continued strong mandate
sales, and lending growth. We further strengthened our #1 leadership position in Asia as measured by
invested assets, where we are 50% larger than the #2 player. Not only that, we delivered higher 1-year and
5-year growth in invested assets than the next 3 competitors.

With cross-border effects largely behind us, we see strong momentum in EMEA that should drive QoQ
growth going forward. Loans are up 16% year-on-year, net new money was nearly 5 billion, a 4%
annualized growth rate, and we had double-digit transaction-based income growth.

We are also pleased with our consistent performance in Switzerland, where net new money growth was 3%
on an annualized basis, and PBT was up a very strong 8% in francs.

In short, a very strong, well-balanced performance for our Global Wealth Management, with positive
momentum.

Slide 10 — Personal & Corporate Banking

Personal and Corporate PBT was 393 million Swiss francs, a very solid result, including a number of one-off
effects.

We continued to see very strong growth in recurring net fees and transaction-based income on higher
referral, FX, custody and mandate fees. Net interest income decreased only slightly, as increased deposit
revenues were more than offset by lower GALM allocations, which again, I'll come back to later.

Other income was about 20 million lower, as we booked a one-time gain of 20 million related to the sale of a
mortgage portfolio in first quarter '17. Credit loss expense increased by 20 million year over year, as we had

a net recovery of 7 million last year versus a build of 13 million in 1Q18. The implementation of IFRS 9 had a

minimal impact on provisions for the quarter.

As mentioned last year, we initiated a multi-year program to digitize our Swiss universal bank and expect to
see elevated technology investments as a result, with both revenue and cost benefits beginning to accrue in
2019.

Net new business volume growth was very strong at 6.3%, the second best quarter since 2007.
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Slide 11 — Asset Management

PBT for Asset Management was 108 million, with the decrease from last year primarily reflecting the sale of
our fund administration business in Q4, which contributed around 10 million of profits per quarter.
Operating income reflects higher management fees on higher average invested assets, offset by lower
performance fees.

Expenses increased on higher personnel costs related to variable compensation accounting.

Once again, Asset Management recorded excellent net new money of 27 billion excluding money markets.
At 792 billion, invested assets were at the highest level we’ve seen for a decade.

Absent any one-time items, we expect PBT to trend around current levels for the next few quarters.

Slide 12 — Investment Bank

Our Investment Bank delivered an excellent quarter, with 20% PBT growth in dollars, a cost/income of 72%,
and return on attributed equity of 25%. As with GWM, I'll refer to dollar growth rates.

On a regional basis, we had particularly strong performance in Asia Pacific, where profits more than doubled.

Corporate Client Solutions was up 22 %, with strong performance across ECM, DCM, and Advisory, where
the global M&A fee pool was down.

Within ICS, Equities increased 25%, with higher revenues across all regions and products, but mostly in
Derivatives. This doesn't include corporate derivatives, which we report in CCS. If we were to report them in
Equities, like many of our peers do, growth would have been an even stronger 32%. FRC, at 400 million
francs, was down from a strong first quarter last year, but recovered from the latter half of 2017.

Costs were up 15%, mostly on higher variable comp, as well as IT investments and regulatory expenses.

Risk-weighted assets increased from the prior quarter, mainly as the spikes in volatility in February led to
increased market risk RWA, although from historically low levels. Without any major volatility spikes, we
expect market risk RWA to come down.

We keep investing for growth, while managing costs and resources prudently. To name a few examples, we
have created scope to grow our M&A business, particularly in the US. In FX, investments into our e-trading
platform last year have benefited our clients and we have captured increased volumes. In Equities, we
continue to invest in electronic execution. Our goal remains to be the best Investment Bank, not the biggest,
by focusing on these areas where we choose to compete, and by delivering sustainable performance over the
cycle.

35



Slide 13 — Corporate Center

The Corporate Center loss before tax was 380 million. Services’ PBT improved by 60 million and Group ALM
posted a 222 million loss.

Non-core and Legacy Portfolio posted a small loss of 11 million, helped by small one-off items, and its LRD is
now down to just 13 billion.

Slide 14 — Workforce management

In the past six months, we have insourced around two thousand jobs, mostly contractors in technology, with
the primary objective of improving effectiveness and efficiency. Overall, we've reduced our total workforce by
nearly 600.

Looking at costs more generally, we have commenced a number of programs to support improved operating
leverage. Aside from general hygiene around headcount, consulting, recruitment and contractor spend, we
are more closely aligning Corporate Center with the business divisions they support, and I've created a new
team to drive ongoing Group cost management and efficiency. All of this gives us confidence we can take
our Group cost/income ratio below 75%.

Slide 15 — Corporate Center — Group ALM

Group Asset and Liability Management results are under pressure from a combination of market and
previously highlighted regulatory factors, including the build-out of our legal entity structure.

Revenue lines that are fully allocated to the businesses declined 113 million year-on-year, impacting their net
interest income. This was driven by factors we've previously highlighted, such as persistently low or negative
interest rates and higher volumes of AT1 and TLAC. In addition, a portfolio of interest rate hedges that
expired in 4Q17, contributed to lower banking book income.

We saw a 120 million year-on-year negative variance due to Treasury / OIS basis movements, as you can see
on slide 22 in the appendix. During the quarter, the widening of this basis resulted in a roughly 40 million
loss reflected in our P&L on our portfolio of US Treasuries that are hedged by OIS instruments. During the
first quarter '17, we saw the opposite effect, leading to an 80 million gain. Banks that account for any mark-
to-market gains or losses on HQLA through OCI see a direct impact on shareholders' equity, bypassing the
P&L, especially to the extent that their HQLA portfolios are unhedged in whole or in part.

Apart from this effect, we also saw an incremental 85 million of losses retained in GALM. Firstly, interest rate
expense of 37 million related to FX hedging was reclassified from accounting asymmetries to risk
management net income. Secondly, the remainder is driven by increased levels of long-term funding and
HQLA held by GALM in response to the build-out of our legal entity structure to meet regulatory
requirements, while the business divisions are consuming less.

Given current market conditions and financial resource consumption, we expect that our retained Group ALM
negative income will be around 100 million per quarter for the remainder of the year. We are planning and
executing a number of optimization actions with the aim of bringing us back towards the negative 50 million
a quarter.
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Slide 16 — RWA 1Q18

Our risk-weighted assets grew by 16 billion in the quarter to 254 billion.

We had flagged increases in credit and market risk RWA related to the regulatory and methodology changes
we expected for the quarter.

As | previously mentioned, the largest increase came from IB Equities market risk.

Of the roughly 11 billion RWA increase we expect from regulatory changes over the next 3 quarters, about 4
billion will come in the second quarter.

Slide 17 — Capital and leverage ratios (fully applied)

Our capital position remains very strong, with TLAC above 79 billion, and our CET1 ratios are comfortably
above the 2020 requirements.

Year-over-year, we kept our LRD flat, while increasing CET1 capital by 1.8 billion, which drove the
improvement to a 3.76% CET1 leverage ratio.

To wrap up, 2018 started well, the business has good momentum and we are in good shape to deliver on our
financial targets.

With that, Sergio and | will open up for questions.
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Cautionary statement regarding forward-looking statements: This document contains statements that constitute
“forward-looking statements,” including but not limited to management’s outlook for UBS's financial performance and
statements relating to the anticipated effect of transactions and strategic initiatives on UBS's business and future development.
While these forward-looking statements represent UBS’s judgments and expectations concerning the matters described, a
number of risks, uncertainties and other important factors could cause actual developments and results to differ materially from
UBS's expectations. These factors include, but are not limited to: (i) the degree to which UBS is successful in the ongoing
execution of its strategic plans, including its cost reduction and efficiency initiatives and its ability to manage its levels of risk-
weighted assets (RWA), including to counteract regulatory-driven increases, leverage ratio denominator, liquidity coverage ratio
and other financial resources, and the degree to which UBS is successful in implementing changes to its businesses to meet
changing market, regulatory and other conditions; (i) continuing low or negative interest rate environment, developments in the
macroeconomic climate and in the markets in which UBS operates or to which it is exposed, including movements in securities
prices or liquidity, credit spreads, and currency exchange rates, and the effects of economic conditions, market developments,
and geopolitical tensions on the financial position or creditworthiness of UBS’s clients and counterparties as well as on client
sentiment and levels of activity; (iii) changes in the availability of capital and funding, including any changes in UBS's credit
spreads and ratings, as well as availability and cost of funding to meet requirements for debt eligible for total loss-absorbing
capacity (TLACQ); (iv) changes in or the implementation of financial legislation and regulation in Switzerland, the US, the UK and
other financial centers that have imposed, or resulted in, or may do so in the future, more stringent or entity-specific capital,
TLAC, leverage ratio, liquidity and funding requirements, incremental tax requirements, additional levies, limitations on
permitted activities, constraints on remuneration, constraints on transfers of capital and liquidity and sharing of operational
costs across the Group or other measures, and the effect these will or would have on UBS's business activities; (v) the degree to
which UBS is successful in implementing further changes to its legal structure to improve its resolvability and meet related
regulatory requirements and the potential need to make further changes to the legal structure or booking model of UBS Group
in response to legal and regulatory requirements, to proposals in Switzerland and other jurisdictions for mandatory structural
reform of banks or systemically important institutions or to other external developments, and the extent to which such changes
will have the intended effects; (vi) uncertainty as to the extent to which the Swiss Financial Market Supervisory Authority
(FINMA) will confirm limited reductions of gone concern requirements due to measures to reduce resolvability risk; (vii) the
uncertainty arising from the timing and nature of the UK exit from the EU and the potential need to make changes in UBS’s
legal structure and operations as a result of it; (viii) changes in UBS's competitive position, including whether differences in
regulatory capital and other requirements among the major financial centers will adversely affect UBS's ability to compete in
certain lines of business; (ix) changes in the standards of conduct applicable to our businesses that may result from new
regulation or new enforcement of existing standards, including recently enacted and proposed measures to impose new and
enhanced duties when interacting with customers and in the execution and handling of customer transactions; (x) the liability to
which UBS may be exposed, or possible constraints or sanctions that regulatory authorities might impose on UBS, due to
litigation, contractual claims and regulatory investigations, including the potential for disqualification from certain businesses or
loss of licenses or privileges as a result of regulatory or other governmental sanctions, as well as the effect that litigation,
regulatory and similar matters have on the operational risk component of our RWA,; (xi) the effects on UBS's cross-border
banking business of tax or regulatory developments and of possible changes in UBS’s policies and practices relating to this
business; (xii) UBS’s ability to retain and attract the employees necessary to generate revenues and to manage, support and
control its businesses, which may be affected by competitive factors including differences in compensation practices; (xiii)
changes in accounting or tax standards or policies, and determinations or interpretations affecting the recognition of gain or
loss, the valuation of goodwill, the recognition of deferred tax assets and other matters, including from changes to US taxation
under the Tax Cuts and Jobs Act; (xiv) UBS's ability to implement new technologies and business methods, including digital
services and technologies and ability to successfully compete with both existing and new financial service providers, some of
which may not be regulated to the same extent; (xv) limitations on the effectiveness of UBS’s internal processes for risk
management, risk control, measurement and modeling, and of financial models generally; (xvi) the occurrence of operational
failures, such as fraud, misconduct, unauthorized trading, financial crime, cyberattacks, and systems failures; (xvii) restrictions on
the ability of UBS Group AG to make payments or distributions, including due to restrictions on the ability of its subsidiaries to
make loans or distributions, directly or indirectly, or, in the case of financial difficulties, due to the exercise by FINMA or the
regulators of UBS’s operations in other countries of their broad statutory powers in relation to protective measures, restructuring
and liquidation proceedings; (xviii) the degree to which changes in regulation, capital or legal structure, financial results or other
factors may affect UBS's ability to maintain its stated capital return objective; and (xix) the effect that these or other factors or
unanticipated events may have on our reputation and the additional consequences that this may have on our business and
performance. The sequence in which the factors above are presented is not indicative of their likelihood of occurrence or the
potential magnitude of their consequences. Our business and financial performance could be affected by other factors identified
in our past and future filings and reports, including those filed with the SEC. More detailed information about those factors is
set forth in documents furnished by UBS and filings made by UBS with the SEC, including UBS’s Annual Report on Form 20-F for
the year ended 31 December 2017. UBS is not under any obligation to (and expressly disclaims any obligation to) update or alter
its forward-looking statements, whether as a result of new information, future events, or otherwise.
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Disclaimer: This document and the information contained herein are provided solely for information purposes, and are not to
be construed as a solicitation of an offer to buy or sell any securities or other financial instruments in Switzerland, the United
States or any other jurisdiction. No investment decision relating to securities of or relating to UBS Group AG, UBS AG or their
affiliates should be made on the basis of this document. Refer to UBS's Annual Report on Form 20-F for the year ended 31
December 2017. No representation or warranty is made or implied concerning, and UBS assumes no responsibility for, the
accuracy, completeness, reliability or comparability of the information contained herein relating to third parties, which is based
solely on publicly available information. UBS undertakes no obligation to update the information contained herein.

Use of adjusted numbers

Unless otherwise indicated, “adjusted” figures exclude the adjustment items listed on the previous slide, to the extent
applicable, on a Group and business division level. Adjusted results are a non-GAAP financial measure as defined by SEC
regulations. Refer to pages 7-8 of the 1Q18 report which is available in the section "Quarterly reporting" at
www.ubs.com/investors for an overview of adjusted numbers.

If applicable for a given adjusted KPI (i.e., adjusted return on tangible equity), adjustment items are calculated on an after-tax
basis by applying an indicative tax rate.
Refer to page 14 of the 1Q18 report for more information.

© UBS 2018. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrants have duly
caused this report to be signed on their behalf by the undersigned, thereunto duly authorized.

UBS Group AG

By: _/s/ David Kelly
Name: David Kelly
Title: Managing Director

By: _/s/ Ella Campi
Name: Ella Campi
Title: Executive Director

UBS AG

By: _/s/ David Kelly
Name: David Kelly
Title: Managing Director

By: _/s/ Ella Campi
Name: Ella Campi
Title: Executive Director

Date: April 23,2018



