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Cautionary statement regarding forward-looking statements

This presentation containsstatements that constitute "forward-looking statements,” including but not limited to management’s outlook for UBS's financial performance and statements
relating to the anticipated effect of transactions and strategic initiatives on UBS's businessand future development. While these forward-locking statements represent UBS'sjudgmentsand
expectations concerning the matters described, a number of risks, uncertainties and other important factors could cause actual developmentsand resultsto differ materially from UES's
expectations. These factorsinclude, but are not limited to: {i) the degree to which UBS is successful in executing its announced strategic plans, including its cost reduction and efficiency
initiatives and its targets for risk-weighted assets (RWa) and leverage ratio denominator (LRD), and the degree to which UBS is successful in implementing changesto its wealth management
businessesto meet changing market, regulatory and other conditions; {ii) the continuing low or negative interest rate environment, developmentsin the macroeconomic climate and in the
markets in which UBS operates ortowhich it is exposed, includingmovements in securities prices or liquidity, credit spreads, and currency exchange rates, and the effects of economic
conditions, market developments, and geopolitical tensions on the financial position or creditworthiness of UBS's clients and counterparties as well as on client sentiment and levels of activity;
{iii) changes in the availability of capital and funding, including anychangesin UBS's credit spreadsand ratings, as well as availability and cost of funding to meet requirements for debteligible
for total loss-absorbing capacity (TLAG) requirements, or loss-absorbing capital; {iv) changesin or the implementation of financial legislation and regulation in Switzerland, the US, the UK and
other financial centers that may impose, or resultin, more stringent capital, TLAC, leverage ratio, liquidity and funding requirements, incremental tax requirements, additional levies,
limitations on permitted activities, constraints on remuneration or other measures, and the effect this would have on UBS's business activities; (v) uncertainty as to when and to what degree the
Swiss Finandal Market Supervisory Authority {(FINMA) will approve a limited reduction of gone concern requirements due to measures to reduce resolvability risk; (vi) the degree to which UBS is
successful in implementing further changes to its legal structure to improve its resolvability and meet related regulatory requirements, includingchangesin legal structure and reporting
required to implement US enhanced prudential standards, implementing a service company model, completing the transfer of the Asset Management business to a holding company, and the
potential need to make further changes to the legal structure or booking model of UBS Group in response to legal and regulatory requirements relating to capital requirements, resolvability
requirements and proposalsin Switzerland and other countries for mandatory structural reform of banks and the extent to which such changes have the intended effects; {vii)the uncertainty
arising from the UK referendum vote to withdraw from the EU and the potential need to make changes in UBS'slegal structure and operations as a result of a UK exit from the EU; {viii)
changes in UBS'scompetitive position, including whether differencesin regulatory capital and other requirements among the major financial centers will adversely affect UBS's ability to
compete in certain lines of business; (iX) changesin the standards of conduct appliable to our businessesthat may result from new regulation or new enforcement of existing standards,
including proposed measuresto impose new and enhanced dutieswhen interacting with customers and in the execution and handling of customer transactions; () the liability to which UBS
may be exposed, or possible constraints or sanctionsthat regulatory authoritiesmight impose on UBS, due to litigation, contractual claims and regulatory investigations, including the potential
for disgualificationfrom certain businessesor loss of licenses or privileges as a result of regulatory or other governmental sanctions, as well as the effect that litigation, regulatory and similar
matters have on the operational component of our RWA,; (i) the effects on UBS's cross-border banking business of tax or regulatory developments and of possible changes in UBS's polides and
practices relating to this business; (xii) UES'sability to retain and attract the employees necessary to generate revenuesand to manage, support and control its businesses, whichmay be
affected by competitive factors including differences in compensation practices; (xiii) changesin accounting or tax standards or policies, and determinations or interpretations affecting the
recognition of gain or loss, the valuation of goodwill, the recognition of deferred tax assets and other matters; (xiv) limitations on the effectivenessof UBS's internal processesforrisk
management, risk control, measurement and modeling, and of financial models generally; {xv) whether UBSwill be successful in keeping pace with competitors in updating its technology,
particularly in trading businesses; (xvi) the occurrence of operational failures, such as fraud, miscondud, unauthorizedtrading, financial crime, cyber-attacks, and systems failures; {xvii)
restrictions on the ability of UBS Group AG to make payments or distributions, including due to restrictionson the ability of its subsidiaries to make loans or distributions, directly orindirectly,
ofr, inthe case of financial difficulties, due to the exercise by FINMA of its broad statutory powers in relation to protective measures, restructuring and liguidation proceedings; {xviii) the degree
to which changesin regulation, capital or legal structure, financial results or other factors, including methodology, assumptions and stress scenarios, may affect UBS's ability to maintain its
stated capital return objective; and (xix) the effect that these or other factors or unanticipated events may have on our reputation and the additional consequences that this may have on our
businessand performance. The sequence in which the factors abowve are presented is not indicative of their likelihood of occurrence or the potential magnitude of their conseguences. Qur
businessand financial performance could be affected by other factors identified in our past and future filings and reports, includingthose filed with the SEC. More detailed information about
those factors is set forth in documents furnished by UBS and filings made by UBS with the SEC, including UBES's Annual Report on Form 20-F for the year ended 31 December 2015. UBSis not
under any obligation to (and expresslydisdaims any obligationto) update or alterits forward-lookingstatements, whether as a result of new information, future events, or otherwise.

Disclaimer: This presentationand the information contained herein are provided solely for information purposes, and are not to be construed as a solicitation of an offer to buy orsell any
securities or other financial instruments in Switzerland, the United States or any other jurisdiction. No investment decision relating to securities of or relating to UBS Group AG, UBS AG ortheir
affiliates should be made on the basis of this document. Refer to second quarter 2016 report and its Annual Report on Form 20-F for the yearended 31 December 2015. No representation or
warranty is made or implied concerning, and UBS assumes no responsibility for, the accuracy, completeness, reliability or comparability of the information contained herein relating to third
parties, which is based solely on publiclyavailable information. UES undertakes no obligation to update the information contained herein.
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2Q16 results

Strongresults, adjusted PBT CHF 1.7 billion up YoY despite less favorable environment

Group

Net profit attributable to UBS Group AG shareholders CHF 1,034 million, diluted EPS CHF 0.27
Reported profit before tax (PBT) CHF 1,489 million, adjusted PBT CHF 1,672 million

10.1% annualized adjusted return on tangible equity

Achieved CHF 1.4 billion net cost reductions’

Basel 1l fully applied CET1 capital ratio 14.2%, CET1 leverage ratio of 3.4%

Business divisions?

Wealth Management: PBT CHF 606 million

— Resilient client flows with NNM CHF 6.0 billion and CHF 6.9 billion net new mandates
Wealth Management Americas: PBT USD 281 million

— Record net interest income and invested assets

Personal & Corporate Banking: PBT CHF 463 million

— Exceptionally strong results, with highest PBT since 4Q08; record first half net new client acquisition
Asset Management: PBET CHF 148 million

— PBT up 10% YoY and 35% QoQ; continued progress in executing strategic initiatives
Investment Bank: PBT CHF 447 million

— Strong FRC performance, continued disciplined resource utilization across business lines

Corporate Center: Pre-tax loss of CHF 267 million
— CHF 8 billion QoQ reduction in Non-core and Legacy Portfolio LRD

UB S 1 Based on June 2016 exit rate, refer toslides 19 and 26 for further details on cost reductions; 2 Adjusted numbers unless otherwise indicated, refer to slide 30 for
details about adjusted numbers, Basel Il numbers and FX rates in this presentation



UBS Group AG results (consolidated)

CHF million, except where indicated 2Q15 3Q15 4Q15 1Q16 2Q186
Total operating income 7,818 7,170 6,775 5,833 7,404
Total operating expenses 6,059 6,382 6,541 5,855 5,915
Profit before tax as reported 1,759 788 234 978 1,489

of which: net restructuring expenses {191) (298) (441) (265) (377

of which: net FX translation gains/({losses)’ (27) 115 (123) (26)

of which: own credit on financial liabilities designated at fair value 259 32 35

of which: net losses related to the buyback of debt (257)

of which: gains on sales of real estate 120

of which: gains/(losses) on sales of subsidiaries, businesses and investments® a7 28 100

of which: gain related to our investment in the SIX Group 81

of which: gain related to a change to retiree benefit plans in the US 21

of which: impairment of an intangible asset (11
Adjusted profit before tax 1,635 979 754 1,366 1,672

of which: expenses for provisions for litigation, regulatory and similar matters (71) (592) (365) (39) (72)
Tax (expense)/benefit (443) 1,295 715 (270) (376)
Net profit attributable to non-controlling interests 106 14 1 0 79
Net profit attributable to UBS Group AG shareholders 1,209 2,068 949 707 1,034
Diluted EPS (CHF) 0.32 0.54 0.25 0.18 0.27
Return on tangible equity, adjusted (%) 96 195 14 85 10.1
Total book value per share (CHF) 13.71 14.41 14.75 14.74 14.27
Tangible book value per share (CHF) 12.04 12.69 13.00 13.04 12.54

Refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation

{CHF 21 million in Wealth Managementand CHF 102 million in Personal & Corporate Banking) and CHF 23 million of losses on salesof subsidiaries and businesses

%} UBq 1 Related to the disposal of foreign subsidiariesand branches; 2 2016 includes CHF 123 million gain on sale of investment in Visa Europe
A

{Wealth Management)



Wealth Management

Resilient performance in challenging market conditions

Operating 1,021 2,031 2,004 2196 2,024 4 943 4
income 472 479 436 589 450 366 (364 |40n

Recurring
income
Transaction-based
- Metinterest
I Recurring net fee

Operating 1,528

1,264 1,311 1,250 1,255 1,245
expenses 517

507 557 482 492 513

Services from other business divisions and Corporate Center
| G&A' and other?

Il Personnel
) cous 767 256 769
Profit kit
before |
tax

Ul ratio DODDDDDDD

2014 3Q14 34Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

897 1,885 1317

Operating income CHF 1,817 million

Transaction-based income decreased YoY across all regions,
most notably in Asia Pacific

Net interest income increased YoY mainly due to higher
deposit revenues, partly offset by lower allocations from
Group ALM

Recurring net fee income declined YoY due to a decrease in
average invested assets; investment fund fees and custody
revenues declined reflecting changes in clients’ asset
allocation, partly offset by the positive effects of higher
discretionary and advisory mandate penetration

Operating expenses CHF 1,211 million

Personnel expenses decreased Yo due to lower variable
compensation expenses and a decrease in personnel levels
G&A expenses increased YoY mainly due to higher
professional fees related to building out our digital platform

PBT CHF 606 million

PBT CHF 615 million excluding net expenses for provisions for
litigation, regulatory and similar matters

67% costfincome ratio

1 General and administrative expenses; 2 Depreciation and impairment of property, equipment and software as well as amortization and impairment of intangible

@) UB S Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation

assets; 3 Profit before tax excluding net expensesfor provisions for litigation, regulatory and similar matters of CHF 291 millionin 2014 and CHF 79 million in 4Q15



Wealth Management

Net new money CHF 6.0 billion, net new mandates CHF 6.9 billion

Net new +» NNM CHF 6.0 billion, driven by strong netinflows in Asia

5.8% 6.5%
money’ 3.8% 4.29 3.5% Pacific and Switzerland, partly offset by net outflowsin
. 5% s 2.6% emerging markets and Europe, which included cross-border
Annualized . - outflows
growth rate | | _
||

(1.5%)

CHF billion @@@@@@@@@

+ Invested assets CHF 935 hillion increased QoQ due to
positive market performance, NNM inflows and FX
o28 966 987 970 945 gq9 947 925 935 translation effects, partially offset by a CHF 7 billion net

Invested reduction related to the sale and acquisition of subsidiaries

assets and businesses

CHF billion + Discretionary and advisory mandate penetration
27.1% up 50 bps QoQ excluding the impact of business
disposals?, driven by CHF 6.9 billion net new mandates

Loabll-_'_s 1053 1117 1127 1108 1109 1090 1052 1024 1028 + Gross loans CHF 102.8 billion up QoQ as continued net

CHF billion outflows from Lombard lending were more than offset by
FX effects

84 8 g3 86 85 83 gq gq o
bMarglns + Net margin 26 bps down 1 bp QoQ as cost measures
ps

. -l.. partly offset the impact of revenue decline

Gross margin - Metmargin
2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

B Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
U S 1 Adjusted for outflows of CHF 6.6 billion in 2Q15and CHF 3.3 billion in 3Q15 related to the balance sheetand capital optimization program; 5
2 Mandate penetration up 10 basis pointsquarter-over-quarter on a reported basis, from 27.0% to 27.1%



Wealth Management

Strong net inflows in APAC and Switzerland

Net new
money’

Annualized
growth rate

Europe Asia Pacific Switzerland Emerging markets | of which: UHNW

1290

10.5%

6.3% 5.4% 5.1%

2.1% 2.1% 1.8% 1.8%

0.8% 0.2% 13%

{0.6%)

(2.484)
6.15)
(9.0% :

CHF billion OO OO DPOOOD OO OD DO
a3
90 91 92 94 % 97 97
Gross 0w 82 4 o 88 88
margin j > 4 Ay 71
55 57 03 56 5

bps

201520154015 10162016 2015 20154Q1510Q162016 201530154Q1510162016 20152015 401510162016 | 2015 20154Q15 10162016
30.6.16 :
Invested assets
CHF hillion 338 271 174 150 506
Client advisors

1,363 1,0622 769 674 727

FTE

% UBS

Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation

Based on the WM businessarea structure, refer to page 19 of the second quarter 2016 report for more information; 1 Adjusted for outflows of CHF 6.6 billionin
2015and CHF 3.3 billion in 3Q15 related to the balance sheet and capital optimization program; 2 Decreased quarter-over-guarter due to the exit from the
Australian domestic business, whichwas completed in 2Q16. Excluding this, the number of client advisorswas up slightly up in APAC



WM CIQO: Providing innovative solutions

Launching new investment concepts that align with client needs

Offers investors the best riskfreturn trade-off consistent with a modern portfolio theory approach by
investing in traditional, relatively liguid asset classes and making use of diversification to reduce risk

A quantitative portfolio solution that begins with the strategic asset allocation,
and based on our quantitative signal, makes large shifts in the equity allocation to
enhance portfolios riskireturn trade off and reduce portfolio draw-downs

For those wanting an equity free portfalio, this fixed income portfolio is diversified
across regions, central bank exposure, investment styles and duration

For clients with long investment horizons, allocating to illiquid private markets and
alternative investrments can provide higher risk-adjusted returns than traditional
public markets

Uses leverage to obtain a better volatility-adjusted return than the tradimional
portfolio management approach, by spreading risk more evenly across groups of
assets

% UB S 1 Asof30.6.16; 2 Includes UBS Manage™ Premium {Ultra) contract; 3 Includes tailor-made endowment-style portfolios

Launched 4Q15
life-to-date
~ inflows’:

~CHF 1.5 billion

Launched 1Q16
life-to-date
inflows'2:

~CHF 035 billion

Launched 2Q16
life-to-date
inflows!:

~CHF 0.3 billion

Target launch
3Q16




Wealth Management

Building on our leading position by enhancing the efficiency of our platform for future growth

Leading positionin a Taking Key
changing environment continued action objectives

E2  unique global footprint

with #1 position in APAC! Optimize our operating model

B Leading position * One global booking platform
across HNW and UHNW? + Consolidating EU onshore entities 2 Improved efficiency
[ +| Superior + Streamlining of non-client facing units and redu.ced
Slobatosdeciin +  WM/WMA collaboration complexity
Q I“;‘:::E;::?:;ng Enhance our coverage and offering 3 Maximizing revenue
[+ | Profitable + Global distribution management potential by deploying

a globally consistent
distribution model

in all regions + Dedicated global UHNW organization

= Persaianiiyion * Improved digital capabilities

interest rates * Enhanced Alternatives offering 3 Proactive
g Volatility driven by Manage regulatory change management of
macroeconomicand regulatory change
political uncertainty * Proactive management in the face of

global regulatory change, including
automatic exchange of information

Regulatory driven
complexity and cost-to-serve

U B Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel Il numbers and FX rates in this presentation
1 Asian Private Banker League Tables 2015; 2 Scorpic Partnership Global Private Banking Benchmark Report 2016 Z
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Wealth Management Americas

Strong quarter with PBT USD 281 million and record netinterest income

. Operating income USD 1,924 million
Operating 1,898 1,919 1,924 1,901 1,947 1,931 1,874 1,899 1,924

= : 1 1 I 2 : 5767 (361 | 369 s Transaction-based income decreased Yo due to
Income , 3 : lower client activity

+ Netinterestincome increased YoY mainly due to
growthin loan and deposit balances as well as higher
interest rates

Recurring + Recurring net fee income decreased YoY mainly due
theame } to lower mutual fund fees
Transaction-based
- Metinterest
I Recurring net fee . i
o " Operating expenses USD 1,643 million
eratin 1,810 -
P 9 1,652 1,651 1,691 4 o5 1.717 1,544 1,655 1,643 + GB&A expenses decreased YoY mainly due to lower net
expenses e = expenses for provisions for litigation, regulatory and
similar matters and other provisions
+ Charges for services decreased YoY mainly due to
lower expenses from Group Operations
+ Personnel expenses increased YoY reflecting higher
Services from other business divisions and Corporate Center expenses for compensation commitments and salary costs
| G&Aand other .
related to the recruitment of FAs
I Fersonnel
- zag!
Profit =7 245

PBT USD 281 million

« PBT USD 298 million excluding net expenses for
provisions for litigation, regulatory and similar matters

e
|
|
|

before
tax

il ratio @@ « 85% costfincome ratio

2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

UB S Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
1 Profit before tax excluding USD 233 million net expensesfor provisions for litigation, regulatory and similar matters ke



Wealth Management Americas

Record invested assets and managed account peneiration

Net new
money

Annualized
growth rate

UsD billion
Invested

assets
UsD billion

Loans
usD hillion

Margins
bps

% UBS

6.8%

1.9% 2-2% 1.9% _, 54, ~2.1%
oo I o> —
{0.3%) 0.9%

{1.0%)
] =Excluding withdrawals associated with seasonal income tax payments

OGO DODODOD

1,017 1,016 1,032 1,050 1,045 555 1,033 1,050 1.077

417 433 446 455 473 475 437 437 501

7% 76 75 33 74 76 74 73 72

(& & 1 N 1 =y  § |
Gross margin - Metmargin

2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

NNM USD 2.4 billion despite ~USD 3.1 billion of
client withdrawals associated with seasonal income
tax payments

Invested assets USD 1,077 billion increased YoY
due to positive market performance and NNM
inflows

Managed accounts penetration 34.5%, up 10 bps
QoQ

Gross loans USD 50.1 billion increased with

continued growth across all lending product lines

Net margin 11 bps, up 2 bps despite lower gross
margin

Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel Il numbers and FX rates in this presentation

11



Wealth Management Americas

Industry leading revenue and invested assets per advisor

Invested assets and FA productivity

- Annualized revenue per FA (USD thousand)
- Invested assets per FA (USD million)
Financial advisors (FTEs)

T8 1,111

1,091
1,068 1,079 1,088 1,061 1,064 1078

147 150 150 147 1>
= L el
148 143 o o m 1 -—

. o

7,19 7,114 6,997 6982 (6,348 6989 1,40 7,745 7,116

1,017 1,016 1,032 1050 1,085 44, 1,033 1,050 1.077

2014 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

I invested assets

Net interest income and lending

4l Net interest income (USD million)

0 Credit loss (expense)/recovery (USD million)

@WOOO®OmO

455 47.3 475 487 487 5041

a1.7 433 446

2014 3014 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

I Loans, gross

(% UB S Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation

12



Wealth Management Americas

Building on our positive momentum and unique opportunity to "feel small, play big

Empowerment

Global
leverage

Technology

Organic
growth

3 UBS

Streamlined organization to improve effidency and bring dedisions closer to FAs and clients

Modified branch manager compensation plans, emphasizing economic profit growth

Improved collaboration between WMA, the Investment Bank, and Asset Management, and sharing
the best products and services between WMA and WM

Leveraging our position as the world's largest and only truly global wealth manager
to achieve targeted economies of scale with the agility and nimble feel of a boutique

Driving adoption of the latest technology to improve cients' digital experience and enhance FA
productivity

— Improved dlient interface based on the Investment Bank's award-winning Neo platform

— Implemented My Total Picture which provides automated account aggregation for clients

- Strategic alliance with SigFig to develop customized digital tools and services for FAs

Shifting investment from recruiting to retention of advisors

Reinvestment of resources closer to FAs and clients

13



Personal & Corporate Banking

Exceptionally sirong results, highest PBT since 4Q08

Operating 93z 958 913 979 95> 964 g5 963 983
income 247 267 273 284 s 238 o6 |244 | 254 .
-
Transaction-based
- Metinterest se)lrecover
B Recurring net fee
-
Operating 571 542 557 536 538 536 519 541 520
expenses 243 264 "
ﬂﬁﬁﬁﬁﬂ ﬁﬁ .
Services from other business divisions and Corporate Center
| G&Aand other
B Fersonnel
i 446 443 463
Profit 367 258 414 428 39 422 .
before
-
tax
-
C/l ratio DDODDDDDDDD

2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

Operating income CHF 983 million

Transaction-based income increased YoY mainly due
to higher Group ALM allocations and higher FX
transaction revenues

Net interest income down slightly YoY as higher
income from loans was offset by lower allocated income
from Group ALM and lower deposit revenue driven by
the adverse effect of persistently low interest rates on
our replication portfolio

Net credit loss recovery of CHF 2 million

Operating expenses CHF 520 million

Charges for services decreased YoY reflecting lower
expenses from Group Technology

Personnel expenses decreased YoY due to lower
pension-related costs

PBT CHF 463 million

53% cost/income ratio
Net interest margin 165 bpsvs. 164 bps in 2Q15

Annualized net new business volume growth for
personal banking business 3.0% vs.3.1% in 2Q15

@) UB S Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation

14



Personal & Corporate Banking

Continued success in our home market

Operating income Operating expenses Profit before tax
CHF million CHF million CHF million

571
538 520 367 a14 463
2014 2015 2016 20141 2Q15 2Q16 20141 2Q15 2Q16
Costlincomeratio Net new business volume growth
% Personal banking, %
60.4%
Target e 56.3% Target 3.1% 3.0%
range 53.0% range 2.5%
50-60% 1-4%
2Q14 2015 2Q16 2Q14 2015 2Q16

Best Bank in Switzerland® for the fifth consecutive year

UB Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel Il numbers and FX rates in this presentation
1 Including CHF 42 millicon net expenses for provisions for litigation, regulatory and similar matters, partly offset by a one-time reversal of an accrual;

2 Euromoney 2016
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Asset Management

PBT CHF 148 million, up 10% YoY and up 35% QoQ

Operating
income

Operating
expenses

Profit
before
tax

C/l ratio

Net new
money ex. MM

% UB S Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel Il numbers and FX rates in this presentation

ags 489 497 511 496 502 512 4.5 4g3
B B g _ma 5A

Performance fees M ret management fees
357 335 373 ..o 342 365 359 358 53¢
M0 49 123 4oz 110 119 1 120 101

153 || 166 § 160 § 167

Services from other business divisions and Corporate Center
| G&Aand other

- Personnel

186
151 153 148
134 137
5 ] l.._i_l

DDODDDDDDD

2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

1160 3.8 ((5:8) 75 83 (78) (89 (59) (8.8

Operating income CHF 483 million

Performance fees up YoY, mainly in Global Real Estate

Net management fees were largely unchanged YoY as
higher revenues in Global Real Estate were offset by
lower Fund Services revenues following the sale of AFS
in 4Q15

Operating expenses CHF 335 million

Charges for services decreased YoY mainly due to
lower net expenses from Group Technology

Personnel expenses increased YoY mainly due to
higher salary costs as a result of increased staffing levels
in Traditional Investments and Global Real Estate, partly
offset by a decrease due to the sale of AFS

PBT CHF 148 million

69% cost/income ratio

Invested assets CHF 633 billion

Net margin 9 bps vs. 8 bps in 2Q15
Gross margin 31 bpsvs. 29 bpsin 2Q15

NNM outflows excluding money market

CHF 8.8 billion driven by asset allocation shifts,
including from active to passive investments, and clients'
liquidity needs



Investment Bank

PBT CHF 447 million with strong performance in FRC and disciplined resource utilization

Operating
income

Operating
expenses

Profit
before
tax

C/l ratio

# UB

2,657
77 2398 08
9 : 2,000

1,969 1,919 822 1,721 1,879

981 736 710 474 | 668

2,225

Corporate Client Solutions Cr
- Investor Client Services — FX, Rates and Credit
- Investor Client Services — Equities
3,190
1,677 631
615

1821 4,727
1843 L " 1,474 1,48 1,508 1,553
611 621 | 565

620
o | |8
]
==
i |

Services from other business divisions and Corporate Center
| G&Aand other
- Personnel

679

836
617 614
S48 e’ 370 447
H =HEN:=m
| |

(1,.221)

DD DDDDDOD

2Q14 3Q14 4Q14 1Q15 2Q15 3Q15 4Q15 1Q16 2Q16

Operating income CHF 2,000 million

CCS revenues down 19% YoY mainly as higher revenues in
DCM were offset by lower revenues in ECM and Risk
Management

ICS = FRC revenues up 15% YoY with an increase across
most products, reflecting higher client activity and market
volatility levels, partly driven by the outcome of the UK
referendum

ICS - Equities revenues down 22% with lower revenues in
all products, particularly in APAC and reflecting our Global
Derivatives product mix, partly offset by higher Cash and
Financing Services revenues in the Americas

Operating expenses CHF 1,553 million

Charges for services down 9% YoY mainly due to lower net
expenses from Group Technology

G&A expenses up 18% YoY due to higher net expenses for
provisions for litigation, regulatory and similar matters
Personnel expenses down 16% YoY in line with revenues,
mainly due to lower performance-related variable
compensation expenses and a decrease in headcount

PBT CHF 447 million

PBT CHF 473 million excluding net expenses for provisions for
litigation, regulatory and similar matters

77% costfincome ratio

Annualized return on attributed equity 23.2%
RWA stable QoQ at CHF 64 hillion

LRD up CHF 5 billion QoQ to CHF 267 billion

Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
1 Profit before tax excluding CHF 1,687 million net expenses for provisions for litigation, regulatory and similar matters 1=
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Investment Bank

Continued efficient and disciplined resource utilization driving sirong returns

Return on RWA

Revenue per unit of VaR

CHF billion, % CHF million
16% 212 218 218
120, 14% 14% 4204 1294 15% 439 11% 12% 13% 163 172 182 152 152 143 180
62 62 B8 g 67 64 p3 68 53 63 64 . N4
1 W g 1B B g B o

4012 1914 2014 3014 4014 1Q15 2015 2Q15 4Q15 1016 2Q16

270 | 273 278 275 288 294 (290 | 285 (268 262 267

Return on RWA' RWA2 | LRD3

Costlincome ratio

4012 1914 2Q14 2Q14 4214 1Q15 2Q15 2Q15 4Q15 1916 2016

Revenue per unit of VaR? Avg. Management WaR

Return on average attributed equity (RoOAE)

Yo %, CHF billion
5% 46%
Annual 28% 30% 5 34% 34%
target Annual 19% 25%3 15% 1205 19% 23%
70-80% target
from 1015 7Em5 >15%
75% %
[ o 2% 70% 8 & 7 7 8 7 37 7 37 8 8

4012 1014 2014 3014 4014 1015 2015 2015 4015 1016 2016

=== Costincome ratio

4013 1014 2014 3014 4014 1015 2015 3015 4015 1016 2016

e RO AE Average attributed equity

Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel |ll numbers and FX rates in this presentation

% UBS

provisions for litigation, regulatory and similar matters

1 Annualized operating income excluding credit loss {(expense)recovery, divided by quarter-end Basel [ll RWA, {fully applied); 2 On a fully-applied basis;
3 Calculated in accordance with Swiss SRE rules {fully-applied). From 31.12.15 onward, these are aligned with BIS Basel lll rules and are therefore notfully
comparable; 4 Operating income excluding credit loss (expense)/recovery, divided by average management VaR,; 5 Excluding CHF 1,687 million net expensesfor



Corporate Center
Non-core and Legacy Portfolio LRD down CHF 8 billion QoQ

2Q15 3Q15 4Q15 1Q16 2Q16

Profit d s B |
before - -- (267)

tax (514) (sae) 417
{1,174}
rpe

Services

Operating income (a1 (38) (54) (55) (42) + Services operating expenses before allocations decreased Yo,
Operating expenses 212 217 272 156 170 mainly due to our cost reduction programs

ofw before allocations 2,040 2,017 2,085 2022 1,890
ojw net allocations (1,827) (1,800) (1,814) {(1.866) (1,720)

Profit before tax (253) (255) (326) (211) (213)

Group Asset and Liability Management

Beiiting ot (121) (121) o~ (27) = s Group ALM operating income increased YoY largely due to
e e — 7 5) @ 2) 5 accounting asymmetries related to economic hedges

Profit before tax (127) (118) 51 (25) 70

Non-care and Legacy Portiolio + Non-core and Legacy Portfolio operating income increased YoY
Operating income 35 (126) (71) (47) 19 mainly due to valuation gains on financial assets designated at fair
Operating expenses 167 677 241 133 143 value and other fair value gains due to market movements

Profit before tax (132) (s03) (312) (181) (124) . Non-core and Legacy Portfolio LRD down CHF & billion QoQ

LRD (CHE billion)’ 70 59 16 21 33 mainly due to incremental netting and collateral mitigation benefits

U B Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel Il numbers and FX rates in this presentation
1 Calculated in accordance with SwissSRE rules. From 31.12.15 onward, these are aligned with BIS Basel lll rules and are therefore not fully comparable 12
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Cost reduction

Achieved CHF 1.4 billion net cost reductions based on June 2016 annualized exitrate

. . . Target
Cumulative annualized net cost reduction’
CHF billion
2.1
Achieved CHF 1.4 billion
as of June 2016
14
1.2
11
0.9
03
March FY152 December March June December
2015 2015 2016 2016 2017

UB S Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
1 Monthly annualized exit rate vs. FY13 for Corporate Center and vs. FY15 for business divisions. Refer to slide 26 for further details on cost reductions;
2FY15vs. FY13



Going concern capital and leverage ratios
14.2% fully applied Basel III CET1 ratio and 3.4% fully applied CET1 leverage ratio

Revised Swiss SRB Basel lll capital ratio’

Revised Swiss SRB Basel lll leverage ratio
Pro forma, fully applied, rules as of 1.1.20, CHF billion

Pro forma, CHF billion

ATT Phase-in Fully applied, rules as of 1.1.20
M cem
(ATT+T2) ATTY
—- 1.1.20 Going concern requirement {CET1+ ATT) . CET1 [ R
-— 1.1.20 CET1 requirement

- 1.7.16 Going concern requirement

- 1.1.20 Going concern requirement
(CET1+ AT1+T2)

(CET1 + ATY)

-— 1.7.16 CET1 requirement -— 1.1.20 CET1 requirement

FE [Sek| [Sek

143% P -

10.0% b

1115 1780 1.863% 5.0% p

35% P gdgng . 064% 0874

2Q15 1Q16 2Q16

2015 1Q16 2Q16 2Q15 1Q16

2Q16

CET1 30.3 29.9 303 CET1 38.7 36.6 37.1 30.3 29,9 303
RWA 210 214 214

LRD3 949 910 902 944 906 898

Refer to the "Capital Management® section of the second quarter 2016 report for more information
@) UB S 1 Asof 30.6.16, our post-stressfully applied Basel 11| CET1 capital ratio exceeded 10%,; 2 Can be counted towards going concernrequirements up to 4.3% of the
fully applied capital ratio, 1.5% of the fully applied leverage ratio and 0.7% of the phase-in leverage ratio (phase-in as of 1.7.16); 3 Calculated in accordance with e
Swiss SRE rules. From 31.12.15 onward, these are aligned with BIS Basel lll rules and are therefore not fully comparable
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Group and business division targets and expectations

Ranges for sustainable performance over the cycle

Wealth Management

MNet new money growth rate
Adjusted cost/income ratio

Wealth Ma
Americas

Net new money growth rate
Adjusted cost/income ratio

3-5%
55-65%

10-15% annual adjusted pre-tax profit growth
4% for combined businesses through the cycle
75-85%

Personal & Corporate
Banking

MNet new business volume growth rate

MNet interest margin
Adjusted cost/income ratio

1-4% (personal banking)
140-180 bps
50-60%

Asset Management

Net new money growth rate
Adjusted cost/income ratio
Adjusted annual pre-tax profit

3-5% excluding money market flows
60-70%
CHF 1 billion in the medium term

Investment Bank

Adjusted annual pre-tax RoAE
Adjusted cost/income ratio
RWA (fully applied)

LRD {fully applied)

=15%

70-80%

Expectation: around CHF 85 billion short/medium term’
Expectation: around CHF 325 billion short/medium term’

% UBS

Net cost reduction

Adjusted cost/income ratio
Adjusted return on tangible equity
Basel 111 CET1 ratio (fully applied)
RWA (fully applied)

LRD (fully applied)

CHF 2.1 billion by end 2017

60-70%

=15%

at least 13%

Expectation: around CHF 250 billion short/medium term?
Expectation: around CHF 950 billion short/medium term’

Refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
Refer to pages 36-37 of the Annual Report 2015 for detail; 1 Reflects known FINMA multipliers and methodology changesfor RWA, and assumes normalized market
conditionsfor both RWA and LRD



Capital requirements under revised Swiss SRB

UBS leverage capital ratio balances vs. revised Swiss SRB

UBS position as of 30.6.16" Phase-in leverage ratio requirements Meeting 1.1.20 requirements

TLAC-eligible debt

= 1.49% (CHF 13.4 billion) existing UBS Group AG TLAC bonds

*  3.30% (CHF 29.7 billion) long-term debt not counted in total
loss absorbing capadty? whichwe expect to replace upon

2 E0%: maturity with UBS Group AG issuance of TLAC-eligible bonds
by 1.1.20

= 5% gone-concern requirementssubject to potential reduction
of up to 2% based on improwved resilience and resohability

* We aim to operate with a gone concern ratio below 4% of
LRDat 1.1.20

ma
f==]

TLAC-eligible senior 3.0%
unsecured debt’ ; } )
High-trigger AT1 capital’
=  (.87% (CHF 7.8 billion) comprising CHF 5.4 billion existing
high-trigger AT1and CHF 2.4 billion grandfathered low-
trigger AT1#
1.5% = 2.10% (CHF 18.9 billion) when including grandfathered T2¢
087% *  We expectto build an additional ~CHF 1.5 billion in employee
DCCP that qualifies as high-trigger AT1 by 31.12.19
* We expecttoreplace maturing grandfathered T2 with UBS
Group AG issuance of high-trigger AT1

Tier 2

Tier 24
grandfathered &

AT
including
grandfathered

Low-trigger Tier 1¢
High-trigger Tier 1

CET1 CET1 capital

* 3.37% (CHF 30.3 billion) CET1

* |ncremental ~15 bps of CET1 leverage ratio via earnings
accretion {~CHF 3 billion assuming CHF 350 billion LRD7)

20.6.16 1706 1.7 1 118 120

Refer to slide 30 for details about Basel [ll numbers and FX rates in this presentation

1 Based on 30.6.16 fully applied Swiss SRE LRD of CHF 898 billion and fully applied CET1, AT1and T2 capital; 2 Excluding strudured notes; 3 Also includes phase-out

hybrid tier 1 capital and phase-out tier 2 capital which gualify as gone concern instruments until one year prior to maturity, subject to final confirmation by FINMA;

4 Tier 2 instruments can be counted towards going concern capital up to the earliest of the first call date or 31.12.19. From 1.1.20, these instruments may be used to

meet the gone concern requirements until one year before maturity, with a haircut of 50% applied to the lastyear of eligibility. CHF 7.0 billion of low-trigger T2 hasa

first call and maturity date after 31.12.19; 5 Going concern requirement can be met with 2 maximum of 1.5% high-trigger AT1 capital and any going concern-eligible
% UB S capital above this limit can be counted towards the gone concern requirement. Where low-trigger AT1 or T2 instruments are used to meet the gone concern

requirements, such requirement may be reduced by up to 1% for the LRD-based requirement; 6§ Low-trigger AT1 instruments can be counted towards going coneern

capital up to the firstcall date; 7 Per our short/medium term expectation
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Corporate Center — Non-core and Legacy Portfolio

RWA LRD'! and RWA by category
CHF billion CHF billion, 30.6.16
103 Operational risk Rates | 145 T4
14 [ credit and market risk T T _—
Securitizations 15 1.0
32 32 31 32 21 APSIARS 2.6 0.2
20 20 21 22 72 hMuni swaps and options 2.6 04

Cther

5.4 f 23
Operational risk |

j215

4Q12 2015 3Q15 4Q15 1Q16 2Q16 LRD CHF 33 hillion RWA CHF 31 billion
LRD?' LRD: natural decay'?
CHF billion CHF billion

~2932

70
4 46
41
33 ~31I - e 53
- H C
4Q12 2Q15 3Q15 4G15 1Q16 2Q16 4Q16 4017 4Q18 4Q19

% UBS

Refer to slide 30 for details about Basel [1l numbers and FX rates in this presentation
1 Calculated in accordance with Swiss SRE rules. From 31.12.15 onward, these are aligned with BIS Basel lll rules and are therefore not fully comparable;
2 Pro forma estimate based on period-endbalance; 3 Pro forma estimate excluding any further unwindactivity based on 30.6.16 data, assuming positions are held

to maturity. LRD balances can vary materially due to market movements, changes in regulation, changes in margin requirements and other factors
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Invested assets composition

Wealth Management
9% of total CHF 935 billion, 30.6.16

Wealth Management Americas

% of total USD 1,077 billion, 30.6.16

Asset Management
% of total CHF 633 billion, 30.6.16

Other’ 14% 16%% Other
External i GEFP
mutual funds R0
LIBS S
10% CHF
rmutual funds Wk
Equities ELIR
Bonds
5D
Accountsf

Money markets*

Assetdass Currency

Other' s 3%

External
rmutual funds

32%

LIBS
mutual funds

Equities

Bonds

Accounts/
Money markets

Assetdass Qurrency

Alternatives” 16% 12t ather
8% | GEP

lulti-ass et

Equities

Fixed
incorne

Mo ney
markets

Assetclass Currency

@) UB S 1 Including structured productsand alternative investments; 2 Including fiduciary investments; 3 Includes O'Connor and Hedge Fund Solutions, Global Real Estate

and Infrastructure and Private Equity



Cost reduction

Net cost reduction overview?!
CHF billion

Corporate Center Corpaorate Center and business divisions
within scope of the structural within scope of the structural
cost reduction program cost reduction grogram
158 (0.5)
(0.2 131

| CHF 1.1 billion at | Business

December 2015 | division
exit rate ;f'erat'”g - 79
penses
inscope3*
0.1
Corporate
Center
operating —
expenses
inscopet?
Fi13 Run rate Fx. FiV13 Run rate Fx. June 2016
net cost net cost annualized
reduction reduction axit rate

Achieved CHF 1.4 billion
net cost reductions based
on June 2016 annualized

exit rate (&) + )

June 2016

Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [ll numbers and FX rates in this presentation
1 Monthly annualizedexit rate vs. FY13 for Corporate Center and vs. FY'15 for business divisions; 2 Sum of Corporate Center —Services operating expenses before
allocations to businessdivisions, Corporate Center — Non-core and Legagy Portfolio operating expensesand Corporate Center — Group ALM operating expenses;

to variable compensation expenses({strudural changes to our variable compensation frameworks are recognized as net cost reductions)and WMA FA compensation;

@) UB S 3 Sum of businessdivision operating expenses before allocations, excluding items not representative of underlying net cost reduction performance, mainly related

4 Excluding expenses for provisions for litigation, regulatory and similar matters as well as temporary regulatory program costs
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Group ALM operating income

Business division-aligned risk
managementincludes managing
the interest rate risk in the banking
book on behalf of Wealth
Management and Personal &
Corporate Banking and high-quality
liquid asset (HQLA) portfolios on
behalf of specific business divisions

Capital investment and issuance
includes managing the Group's
equity and capital instruments,
including instruments that will
contribute to our total loss-
absorbing capadty (TLAC)

Group structural risk
managementincludes activities
performed to meet overall Group-
wide risk management objectives
such as managing the Group's
HQLA and long-term debt
portfolios

Results As of or for the quarter ended
CHF million, except where indicated 30.6.16  31.3.16  30.6.15
1 Business division-aligned risk management net income 209 218 208
2 Capital investment and issuance net income 24 33 55
3 Group structural risk management net income (143) (101) (146)
Total risk management net income before allocations 90 151 117
Allocations to business divisions and other CC units (143) (168) (191)
of which: Wealth Management f1ern) (108) {105)
of which: Wealth Management Americas 23) 21 29)
of which: Personal & Corporate Banking (85) (a4) (88)
of which: Asset Management @) 3) 4)
of which: Investment Bank 57 59 52
of which: CC - Services (16) 21) 31)
of which: CC - Non-core and Legacy Portfolio 28 18 15
| Total risk management net income after allocations {53) (17) (74)]
Accounting asymmetries related to economic hedges 61 (89) (58)
Hedge accounting ineffectiveness 1 39 (32)
Other 52 40 42
Total operating income (adjusted) [ (27) (121)
Net foreign currency translation gains / (losses) (26) (123)
Own credit 259
Total operating income as reported 45 (150) 138

UB Refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
Refer to the "Corporate Center—Group Asset and Liability Management® section of the second quarter 2016 report for details
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Regional performance

CHF billion Americas Asia Pacific EMEA Switzerland Global Total

2Q15 2Q16 2Q15 2Q16 2Q15 2Q16 2Q15 2Q16 2Q15 2Q16 2Q15 2Q16

WM 0.1 0.1 0.6 0.5 10 09 0.4 0.4 0.0 0.0 2.0 18
WA 18 19 - - - - - - - - 18 19
6 Pac - - - - - - 1.0 10 - - 1.0 10
= AM 02 02 0.1 0.1 0.1 0.1 0.1 0.2 - - 05 05
1B 07 07 0.8 0.4 07 06 0.2 0.2 0.0) {0.0) 2.3 20
cc - - - - - - - - 0.1) 0.0 {0.1) 00
Group 2.8 29 1.5 1.0 17 1.6 1.7 1.7 (0.2) 0.0 7.5 i
WM 0.1 0.1 0.3 0.3 06 06 0.2 0.2 0.0 0.0 13 L b2
WMA 16 16 - - - - - - - - 16 16
6 PaC - - - - - - 0.5 05 - - 05 05
AM 01 0.1 0.1 0.1 0.1 0.1 0.1 0.1 0.0 0.0} 0.3 03
expenses . . . . . . . . 0.0) 0.0) . .
1B 05 05 0.5 0.4 05 05 0.2 0.1 01 01 17 16
C - - - - - - - - 04 0.3 0.4 03
Group 2.9 23 08 0.8 1.2 1.2 1.0 0.9 05 0.4 5.9 55
WM 0.0 0.0 0.2 0.1 03 03 0.2 0.2 0.0) {0.0) 0.8 06
WA 02 03 - - - - - - - - 0.2 03
Pac - - - - - - 0.4 05 - - 0.4 05
Profit
B Gy AM 0.0 0.0 0.0 0.0 0.0 0.0 0.1 0.1 0.0 0.0 0.1 0.1
1B 01 03 0.4 0.0 01 01 0.1 0.1 0.1) 0.1 0.6 0.4
cc - - - - - - - - (0.5) {0.3) {0.5) {0.3)
Group 0.9 0.6 06 0.2 0.5 0.4 0.7 0.8 (0.8) 0.3) 1.6 17

Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel [l numbers and FX rates in this presentation
The allocation of PEL to these regions reflects, and is consistent with, the basis on which the business is managed and its performance evaluated. These allocations
involve assumptionsand judgments that management considers reasonable, and may be refined to reflect changes in estimates or management structure. The main
‘%) U B q principles of the allocation methodology are that client revenues are attributed to the domicile of the client, and trading and portfolio management revenues are
L attributed to the country where the risk is managed. Expenses are allocated in line with revenues. Certain revenues and expenses, such as those related to NCL,
certain litigation expenses and other items, are managed at the Group level, and are included in the Global column.
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Adjusted results

Adjusting items FY14 FY15 2014 3014 4014 1Q15  2Q15 3Q15 4015 Q16 2Q16
Operating income as reported (Group) 28,027 320,605 7.147 6,876 6,746 8,841 7.818 7,170 6,775 6,833 7404
of which:
Gains/(losses) on sales of subsidiaries and businesses WM 169 141 56 (28) (23)
AN 56 56
i S g WM 15 15
Gain related to our investment in the 51X Group Pac A &6
Gain from the partial sales of investment in Markit 1B 43 1 43 11
Impairment of a financial asset available for sale 1B (48) (48)
P&C 102
: i e
Gain on sale of investment in Visa Europe W oY
Cwn credit on financial liabilities designated at FV CC - Group ALM 292 553 72 61 70 226 259 32 35
Net FX translation gains/(losses)’ CC - Group ALM 88 (27 115 {123) (26)
Gains on sales of real estate CC - Services 44 378 1 20 378 120
Met losses related to the buyback of debt CC- Group ALM {257} {257)
Operating income adjusted (Group) 27,696 29,526 7.031 6,863 6,636 B.0% 7,492 7,084 6,854 6,956 7,210
Operating expenses as reported (Group) 25,567 25,116 5.929 7,430 6,342 6,134 6,059 6,382 6,541 5.855 5,915
of which:
Met restructuring expenses
Group 677 1,235 89 176 208 305 191 298 441 265 377
WMA (%) (21) (3) N (21)
A 5, (i)
Credit related to changes to retiree benefit plans in the US B (2[{; {'fg; )
CC-NCL® (3) (€]
Impairment of an intangible asset 1B 11 1k
Operating expenses adjusted (Group) 24,931 23,891 5.840 7,287 6,142 5,829 5,857 6,105 6,100 5,590 5,538
Operating profit/(loss) before tax as reported 2,461 5,489 1.218 (354) 404 2,708 1,759 788 224 978 1,489
Operating profit/{loss) before tax adjusted 2,766 5,625 1191  (424) 514 2,268 1,625 979 754 1366 1,672

30

Refer to pages 7-10 of the second quarter 2016 report for an overview of adjusted numbers; 1 Related to the disposal of foreign subsidiariesand branches;

% U B q Adjusted numbers unless otherwise indicated, refer to slide 30 for details about adjusted numbers, Basel Il numbers and FX rates in this presentation
A

2 Non-core and Legacy Portfolio



Important information related to this presentation

Use of adjusted numbers

Unless otherwise indicated, "adjusted” figures excdlude the adjustmentitems listed on the previous slide, to the extent applicable, on a Group and business division level.
Adjusted results are a non-GAAP finandal measure as defined by SEC regulations. Refer to pages 7-10of the second quarter 2016 report which is available in the section
"Quarterly reporting” atwww.ubs.comfinvestors for an overview of adjusted numbers.

If applicable for a given adjusted KPI {i.e., adjusted return on tangible equity), adjustment items are calculated on an after-tax basis by applyving an indicative tax rate.
Referto page 15 of the second quarter 2016 report for more information.

Basel Ill RWA, Basel Ill capital and Basel Il liquidity ratios
Basel Il numbers are based on the BIS Basel Ill framework, as applicable for Swiss Systemically relevant banks (SRE). Numbersin the presentation are Swiss SRE Basel lll
numbers unless otherwise stated.

Basel lll risk-weighted assetsin this presentation are calculated on the basis of Basel Il fully applied unless otherwise stated. Our RWA under BIS Basel Il are the same as
under Swiss SRE Basel Il

Leverage ratio and leverage ratio denominator in this presentation are calculated on the basis of fully applied Swiss SRB rules, unless otherwise stated. From 31.12.15
onward, these are aligned with BIS Basel Il rules. Prior period figures are calculated in accordance with former Swiss SRB rules and are therefore not comparable.

Refer to the "Capital Management” section in the second quarter 2016 report for more information.

Currency translation
Monthly income statementitems of foreign operations with a functional currency other than Swiss francs are translated with month-end ratesinto Swiss francs.

Rounding

Numbers presented throughout this presentation may not add up precisely to the totals provided in the tables and text. Percentages, percent changes and absolute
variances are calculated based on rounded figures displayed in the tables and textand may not precisely reflect the percentages, percent changes and absolute variances
that would be derived based on figures that are not rounded.

Tables

Within tables, blank fields generally indicate thatthe field is not applicable or not meaningful, or that information is not available as of the relevantdate or for the
relevant period. Zerovalues generally indicate thatthe respective figure is zero on an actual or rounded basis.

3 UBS
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UBS Second Quarter 2016 Earnings Call Remarks
July 29,2016

Sergio P. Ermotti (Group CEO): Opening remarks

SLIDE 2 — 2Q16 results

Thank you, Martin and good morning everyone.

For those who follow us regularly, Caroline Stewart is currently on maternity leave
looking after her new baby girl. I am sure you will all join me in congratulating Caroline
and her husband on this great news.

In the second quarter, the slowdown in economic growth, the challenging interest rate
environment and geopolitical turmoil — including Brexit — intensified the storm of
uncertainty in the industry. On a global basis, this translated into increased cash holdings
for our wealth management clients from already high levels and very low transaction
volumes.

Despite these conditions, we delivered an adjusted pre-tax profit of 1.7 billion francs,
slightly up from the second quarter of 2015, which benefited from a more favorable
environment. The Group generated over 1 billion in net profit attributable to
shareholders, with an adjusted return on tangible equity of 10.1%, and we maintained
our strong capital ratios, which are well above current requirements. These strong
results highlight our consistent disciplined execution and demonstrate the ability of our
diversified business model to deliver, even in very difficult market conditions. It is this
strength and resilience that contributed to recent upgrades in our credit ratings.
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The Group achieved 1.4 billion of net cost savings as of the June exit rate, a 200 million
franc improvement in the quarter, making progress toward the 2.1 billion 2017 year-end
target, while absorbing substantially higher regulatory costs. We continue to take
responsible measures to save costs across the firm in light of the current challenging
environment. At the same time, however, the firm is ensuring that its control
framework, quality of client service and strategic growth priorities are not compromised
by taking overly aggressive steps to show short-term cost reductions.

Having said that, it is clear to me that in the medium to long-term, the banking industry
must find ways to structurally lower costs, regardless of market conditions. This will, for
example, be achievable through closer collaboration between financial institutions in
order to create economies of scale, without necessarily pursuing M&A.

Turning to the business divisions, our wealth management businesses globally generated
nearly 900 million in pre-tax profits. They also attracted close to 10 billion of net new
money, which brings us to almost 40 billion for the first half of the year. We achieved
these results without the benefits of normal client activity levels or favorable yield curves,
and while staying disciplined on asset quality.

Wealth Management delivered a resilient performance. During the quarter, we
implemented changes to our structure that will enable us to enhance the client
experience and improve the efficiency of our operations. These changes, while inevitably
having some impact, strengthen the business, which now can once again focus on
executing its strategy and delivering on its objectives.

Wealth Management Americas delivered a strong performance, with profit before tax
up more than 20% year-on-year, and our financial advisors maintained their status as
the most productive among peers. We also recently announced changes to our
organizational model in WMA, including a new compensation model, with emphasis on
retaining our best advisors. This will allow us to de-emphasize the aggressive recruiting
practices prevalent in the industry, which are not in the best interests of our clients,
advisors and shareholders.
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Personal & Corporate Banking generated strong results, with its best profit before tax
since the fourth quarter of 2008. The business delivered higher income and lower
operating expenses against the challenging backdrop of negative interest rates. P&C
continues to experience very robust momentum, as demonstrated by its best ever first-
half net new client account openings, with many of them attracted by our mobile and e-
banking offerings.

Asset Management delivered a profit before tax 10% higher than the previous year.
Clearly, we are not immune to the challenges facing the active asset management
industry, such as highly risk-averse clients and the continuing shift from active to passive.
We will maintain our focus on executing our strategy, as we believe this business will
continue to deliver attractive returns.

The Investment Bank delivered a strong return on attributed equity, while maintaining
prudent risk, cost and resource management. | am especially pleased with the
performance of our highly-efficient FRC business, which increased revenue without
using more resources.

Looking ahead, visibility is limited given market conditions, regulatory ambiguity and
other factors. In addition, we and the industry remain exposed to elevated expenses
associated with litigation and regulatory matters. At least until we see sustainable
stabilization across the macroeconomic and geopolitical arenas, we believe it no longer
makes sense to provide short-term return guidance. However, we still believe we can
achieve our targets in a more normalized environment.

We remain committed to our policy of returning at least 50% of net profits to
shareholders and we aspire to grow our ordinary dividend, while building the capital
needed to address regulatory requirements and to support growth. Given prevailing
market conditions, our priority for 2016 will be to deliver at least the same baseline
dividend as in 2015 of 60 Rappen per share.

In order to achieve our goals, it is critical that we stay close to clients to help them
navigate these difficult conditions while continuing to execute our strategy.

With that, | will turn it over to Kirt.
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Kirt Gardner (Group CFO): Walk-through of the quarter
Thank you, Sergio. Good morning everyone.

Slide 3 - UBS Group AG results (consolidated)

As usual, my commentary will reference adjusted results, unless otherwise stated.

This quarter, our results have been adjusted for 377 million francs in net restructuring
expenses, 120 million in gains on sales of real estate, 100 million in net gains on sales of
subsidiaries, businesses and investments, as well as 26 million net foreign currency
translation losses.

Consistent with the change in our earnings materials published today, comparisons will
be with the second quarter of 2015 unless otherwise stated.

Slide 4 - Wealth Management

In Wealth Management, we delivered resilient results in very challenging market
conditions that have now persisted for 4 quarters, with 606 million in profit before tax,
down 21% versus a very strong second quarter 2015.

As already mentioned by Sergio, clients continued to express concerns and fears over
escalating geopolitical and macroeconomic risks. Transaction revenue was 347 million,
the lowest quarter we have seen. As a reminder, Asia Pacific is the largest contributor to
our transaction revenues, and we saw a significant drop from the prior year.

Apart from low activity, clients' concerns and fears continued to drive de-risking with
cash levels at 28% of non-contracted advisory assets, the highest we've seen since
1Q14. We've also seen movement into lower margin products, including out of active
and into passive funds.

These trends, combined with lower average invested assets, contributed to a reduction
in recurring net fee income, which was down 10%.
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To offset these recurring revenue headwinds that are not expected to abate soon, we're
redoubling our focus on pricing discipline and discount management, accelerating the
roll-out of our new Alternatives solutions where we are underweight, enhancing our
ClO aligned asset allocation offerings, and continuing to improve mandate penetration.

Net interest income increased due to higher deposit revenues, partially offset by lower
allocations from Group ALM.

In response to prolonged challenging conditions, we've initiated a number of cost
actions, both tactical and structural, which have already provided some relief this
quarter. Ultimately, we expect our actions to result in net savings of around 200 million
per year from the first quarter of 2017 versus full-year 2015, which will contribute to
our net cost reduction program of 2.1 billion.

Overall, our expenses were down 4% to 1.2 billion, on lower personnel expenses. The
increase in G&A expenses was driven by higher professional fees related to building out
our digital platform.

Slide 5 - Wealth Management

The value and confidence clients place in UBS is evidenced by the 6 billion in net new
money inflows seen in the quarter, after absorbing 3.1 billion in outflows related to
cross-border, mainly related to emerging markets, and net reductions in Lombard
lending.

We also saw 6.9 billion in net new mandates. Mandate penetration increased 50 basis
points to 27.1% excluding the impact of business disposals.

Invested assets increased to 935 billion from the prior quarter on net new money
inflows, positive market performance and FX movements, partly offset by a 7 billion net
reduction related to the sale and acquisition of subsidiaries and businesses.
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Slide 6 - Wealth Management

We saw continued strong net new inflows in Asia Pacific and Switzerland. Over a
quarter of the net new inflows in Asia Pacific came from our high-net worth clients,
reflecting our increased focus on this segment.

We also saw net inflows in Europe domestic, although these were offset by cross-border
outflows. Flows in Emerging markets continued to reflect net outflows from cross-
border effects, mostly in Latin America, and reduced Lombard lending.

We continue to expect to absorb these outflows within our annual net new money
growth target of 3-5%.

Slide 7 = WM CIO: Providing innovative solutions

In response to clients' evolving needs and changing market conditions, we have
improved our leading mandate offering to make full use of the unique capabilities of
our CIO and IPS platform.

Since the fourth quarter last year, we have launched four new offerings, about which
we are particularly excited. Let me comment briefly on two of these:

The systemic allocation portfolio adjusts its equity allocation based on quantitative
signals about the likelihood of a market downturn, appealing to clients with an interest
in a dynamic equity exposure.

The endowment-style mandate allows clients with a long-term horizon to include illiquid
private markets and alternative investments into a portfolio solution that they would not
be able to replicate on their own.

In aggregate across all solutions launched so far, these have generated significant client
interest, with over 2 billion in inflows since their respective launch dates. Once we
complete the development of our integrated Wealth Management and Wealth
Management Americas platform, these products will also be available to WMA clients.

37



Slide 8 - Wealth Management

While treacherous market and geopolitical conditions have weighed heavily on clients’
attitudes towards their investments, they continue to look towards UBS as their key
global wealth manager.

The strong mandate inflows further confirm our clients' confidence in our ability to help
them to navigate periods of short-term market volatility and achieve their long-term
wealth objectives.

It is from this position that we're taking a number of actions to further strengthen our
global leading wealth management franchise:

We're optimizing our operating model by implementing one global platform,
consolidating our EU onshore entities, simplifying our processes and streamlining non-
client facing units.

Leveraging this platform, we are enhancing our coverage and offering by establishing a
global distribution management function. This will further improve clients' access to
global investment opportunities and solutions, tailored to meet their unique needs
within a consistent service and risk management framework.

We also continue to invest in our digital capabilities, and are enhancing our Alternatives
offering, allowing our clients to access industry-leading managers across a wide range of
strategies and to benefit from our global buying power.

Slide 9 - Wealth Management Americas

Wealth Management Americas delivered a strong quarter, with profit before tax up
22% year-on-year, with records for net interest income, invested assets and managed
account penetration.

Operating income decreased slightly to 1.9 billion dollars, on lower client activity and
lower mutual fund fees as clients changed their asset allocation in response to the
environment. Net interest income was up 19% from the previous year on interest rate
moves and continued growth in loan and deposit balances.

Operating expenses decreased 4% to 1.6 billion dollars, mainly due to 73 million lower
net expenses for provisions for litigation, regulatory and other matters.
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Slide 10 - Wealth Management Americas

Net new money of 2.4 billion dollars was driven by net recruiting and includes seasonal
withdrawals associated with income tax payments of around 3 billion dollars.

Invested assets increased by 3% from the prior quarter to 1.1 trillion dollars. Managed
account penetration rose to 34.5% of invested assets.

Slide 11 - Wealth Management Americas

FA productivity remained industry-leading, as both revenue and invested assets per FA
increased.

Lending balances were up 6% year-on-year, with an increase across all banking product
lines, our twenty-second consecutive quarter of loan growth.

Slide 12 - Wealth Management Americas

In June, we enhanced our operating model in WMA to move decision-making closer to
clients, retain our most talented advisors, and free up resources to drive growth.

The changes made are focused on four key levers:

First, empowerment; we streamlined management and reduced the complexity of our
organization. Given the critical role Branch Managers play in the satisfaction and
productivity of our advisors, we made a variety of changes and investments to empower
them to more efficiently run their branches with an emphasis on economic profitability.
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The second is global leverage; we're building on our partnership between Wealth
Management and Wealth Management Americas, which we expect to allow WMA to
achieve the economies of scale of our larger local peers, while maintaining its agility. In
addition, we will make available our global solutions offering to WMA, as previously
referenced. This emphasizes our unique "feel small, play big" positioning in the US,
which is a key differentiator for WMA.,

The third lever is technology, which we'll continue to focus on so that clients and FAs
have the most cutting edge tools. For example, our strategic alliance with SigFig
announced in May allows us to partner with a Fintech leader, and implement online and
mobile technologies to improve our clients' digital experience, as well as enhance the
ability of our FAs to provide advice efficiently and effectively. This platform will also
become available to WM in due course.

The fourth and final lever is organic growth. Simply stated, we prefer to invest to retain
our current advisors rather than continuously recruiting new ones, as a retained advisor
generates significantly higher economic profits compared with a recruited one over time,
due in part to greater client retention and lower capital consumption.

Slide 13 — Personal & Corporate Banking

Personal and Corporate Banking delivered an exceptionally strong performance despite
persistent negative interest rates, with profit before tax increasing 12% to 463 million
francs, our best result since the fourth quarter of 2008.

Operating income increased by 3%, mostly on higher transaction-based and recurring
net fee income. Net interest income was stable, as higher loan-related income offset
lower deposit revenues and allocations from Group ALM. Net interest margins
remained robust at 165 basis points. We recorded a small net credit recovery of 2
million.

Operating expenses decreased by 3%, with all cost lines contributing. The costincome
ratio declined to 53%.
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Annualized net new business volume growth for our personal banking business was
3.0%, with contributions from client assets, and to a lesser extent, loans. We continued
to attract new clients, with the highest net new client acquisition we've seen for a first
half, mainly among younger clients, driven by our strong e- and mobile banking
offering.

Slide 14 — Personal & Corporate Banking

Personal & Corporate has delivered consistent strong performance over the past two
years, with top-line growth, prudent expense management, and minimal credit loss
expenses. This resulted in a 12% compound annual growth rate for profit before tax,
and a 7 percentage point reduction in the costincome ratio.

We're particularly pleased with the performance in our home market over the past two
years, although we recognize that there are clear headwinds going forward, including
negative interest rates, and potential adverse changes in the credit environment related
to the strength of the Swiss franc.

Slide 15 - Asset Management

Asset Management delivered a profit before tax of 148 million, up 10% year-on-year
and 35% quarter-on-quarter.

Performance fees increased to 24 million, mainly in Global Real Estate. Net management
fees were largely unchanged at 458 million, despite the sale of Alternative Fund Services
in the fourth quarter of 2015.

Expenses were down year-over-year, mostly driven by lower allocations from Group
Technology, partly offset by increases in personnel expenses.

Invested assets increased quarter-on-quarter to 633 billion due to positive market
performance and currency effects, more than offsetting net new money outflows.

Net new money excluding money markets was negative 8.8 billion, and was mainly
driven by asset allocation shifts, including from active to passive investments, and clients'
liquidity needs.
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Slide 16 - Investment Bank

The Investment Bank generated 447 million of profit before tax, with strong
performance in FX, Rates and Credit, and regionally in the Americas. The IB
demonstrated continued disciplined resource utilization and took prompt action on
costs.

While Corporate Client Solutions revenues were up 41% from a weak first quarter, they
were down 19% year-over-year. DCM saw both high yield and investment grade
revenues increase. In Advisory, M&A revenues increased slightly versus a declining
market fee pool. The increase in DCM was more than offset by lower ECM revenues on
lower market volumes, and losses in Risk Management, mostly due to higher hedging
costs.

In Investor Client Services, Equities revenues were 22% lower against a strong 2Q15,
reflecting our footprint in APAC and EMEA, with volumes significantly lower, particularly
in Structured Derivatives. We've continued to make progress in our Americas business,
with revenue growth in Financing Services and Cash.

FX, Rates and Credit has posted strong revenues for 6 consecutive quarters, showing
once again that our client-centric, low inventory model works well in all market
conditions. Year-over-year, revenues were up 15%, and we would have achieved an
increase even without the additional flows following the UK referendum. This is a
strong result amidst market turmoil, given our continued discipline in risk and resource
usage.

Net credit losses remained low at 6 million, with both provisions and recoveries, in small
amounts, within the energy sector.

Operating expenses excluding allocations were managed down 11% year-over-year.
Within that, personnel expenses were down 16%, in line with revenues, on lower bonus
accruals and as we took decisive action to right-size our business to reflect market
conditions.

Looking ahead, there is limited flexibility in the cost base; for example, due to structural
compensation considerations, such as the amortization of prior-year awards. In
addition, there will be a seasonal impact from the UK bank levy in the fourth quarter.
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Slide 17 - Investment Bank

Our model focuses on our clients, and is designed to capture client flows, with limited
mark-to-market risk and low inventory levels, in order to deliver strong risk-adjusted
returns. This quarter, on an annualized basis, the IB delivered a return on attributed
equity of 23%.

Our resource utilization adjusts to reflect market conditions. Our current levels are well
below our short to medium-term expectations, with RWA at 64 billion and LRD at 267
billion, reflecting muted client transaction levels, and weak primary markets.

Slide 18 - Corporate Center

Corporate Center — Services costs before allocations were down, mostly due our cost
reduction programs.

Group ALM profit before tax increased to 70 million, as the effects of accounting
asymmetries related to economic hedges moved from negative to positive. Risk
management net income after allocations was negative 53 million, in line with our
previous guidance of around negative 50 million per quarter.

Non-core and Legacy Portfolio posted a loss of 124 million, slightly improved compared
with the prior year, due to lower expenses.

Non-core and Legacy Portfolio LRD decreased 20% from the prior quarter to 33 billion,
mainly due to incremental OTC derivative netting and collateral mitigation benefits.
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Slide 19 - Cost reduction

For the quarter, we achieved an additional annualized net cost reduction of around 200
million, increasing our net cost reduction run rate to 1.4 billion.

In the quarter, we delivered cost reductions through streamlining of non-client-facing
units in Wealth Management and through efficiency and simplification measures and in
the Investment Bank. These actions will also allow us to further streamline Corporate
Center functions.

We will continue to deliver front-to-back savings across the Corporate Center and the
business divisions by focusing on the levers of workforce and footprint; organization and
process optimization; as well as technology and robotics and workflow automation,
where we see increasingly substantial opportunities.

Although we continue to face upward pressure on expenses mainly related to regulatory
demands, we're fully committed to achieving our targeted Group net cost reduction of
2.1 billion by the end of 2017, while investing in strategic growth priorities and
maintaining our focus on risk management.

Slide 20 — Capital and leverage ratios

Our capital position remained strong and our ratios improved. Our fully applied Basel |l
CET1 capital ratio increased to 14.2% and our fully applied BIS Basel Il CET1 leverage
ratio increased to 3.4%.

Fully applied CET1 capital increased due to net profit, partly offset by dividend accruals,
as well as pension and current tax effects.

LRD decreased by 8 billion in the quarter, while RWA was stable. As referenced in the
second quarter report, the revised credit conversion factors will lead to an increase in
credit risk RWA of approximately 3 billion in the third quarter. In addition, we continue
to expect regulatory inflation across Swiss income-producing real estate and IB
Corporate exposures, with roughly 2 billion anticipated in the second half of 2016, and
another 5-6 billion in both 2017 and 2018.

44



Our short to medium-term expectations for the Group and IB RWA and LRD are
unchanged, but these do assume normalized market conditions. That said, if the Basel
Committee Banking Supervision's proposed changes to the capital framework were to
be adopted in Switzerland in their current form, this would likely lead to a significant
increase in RWA, not considering any tactical and strategic mitigating actions that we
could implement.

As we complete our business plan over the coming months, we will remeasure our DTAs
and reflect any changes in value in our tax expenses during the second half of the year.
Proposed UK tax law changes, if enacted in the second half of 2016, would affect our
DTAs and moderately increase our effective tax rate.

In conclusion, our businesses delivered an overall strong result, with adjusted profit
before tax of 1.7 billion and return on tangible equity of 10.1%, both up year-on-year
despite more challenging conditions. In addition to progressing with our cost reduction
initiatives, we are executing strategic actions to enhance the global leadership of our
wealth management businesses, as well as investing in key opportunities.

Thank you, and with that, Sergio and | will now open it up for questions.
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