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Realizing your philanthropic vision

Understanding your interests and intentions
can help maximize your impact
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Over 91% of

US households with a net
worth of one million dollars
or more give to charity.

UBS Family Advisory and Philanthropy Services

Being thoughtful and strategic about

your philanthropic interests and intentions
can increase the impact of your current
charitable activities and enhance your family
legacy for years to come.

More than 91% of US households with a net worth of one million dollars or
more are engaged in some form of charitable giving. In households with a net
worth of five million dollars, that number climbs to 95% *

Philanthropy is very personal and decisions often start with what appeals to
the heart, or through personal connections and experiences. But just as a
strategic review can help set a business on a better track—so too can taking
stock of philanthropic activity and intensions through a mindful strategic lens.

Asking yourself questions can help you hone in on what is important to you
and reveal where direction and focus may be needed to heighten impact. This
then can guide you in leveraging the expertise around you to determine how
best to create meaningful change.

*2016 US Trust® Study of High Net Worth Philanthropy.
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Where to begin?

Here's a list of open-ended questions that can help you begin to formulate and
refine your philanthropic strategy.

¢ What do you care about? What is most important to you?

Common philanthropic
interests include:

e Animals
e Arts and culture

e Community and
economic development  Why are these issues important to you?

e Education

¢ Environment

e Faith and spirituality

e Health

e Human and civil rights

e Human services

e Research and public polic e How do you usually give? What assets are you giving and do you have a
P policy charitable vehicle (e.g., donor-advised fund, private foundation or other)?

¢ How would you like to be remembered? Do you feel that your current
philanthropic activities will achieve this?
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e If you currently have a philanthropic plan, what does it include?
— Do you have a giving philosophy?
— Do you have an average gift size, or range?
— Which assets do you use for donations?
— What organizations/causes do you support?

_ — What kind of support do you provide?
What is your current

ohilanthropic plan? — Do you focus on specific programs or projects?

— Do you prefer to have the organization determine how best to allocate
your donation (e.g., unrestricted or general operations funding)?

— Do you like to support professional development and capacity building
of the organization'’s staff?

— Are you interested in taking on more risk and supporting early stage
concepts or pilot programs?

— Do you participate in capital fundraising initiatives to support buildings
or facilities?

— Do you look for naming opportunities?

¢ Do you attend gala dinners, auctions or other charitable events?

* Do you feel your current giving is having an impact? If so, describe that impact.
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e Are others involved in your philanthropic efforts? If so, how?

Is there anything you
would like to do differently
in terms of giving?

¢ \What would you like to improve or enhance in your giving strategy? Why?

¢ What would you like to learn more about in terms of how to conduct
your philanthropy?

How may we help?

The Family Advisory and Philanthropy Services team can assist you in defining your
philanthropic goals, increasing your impact and making a lasting difference in the
world. In broad strokes, we can help you and your family:

e Articulate shared values and purpose

e Uncover, refine or expand on philanthropic interests

¢ Activate philanthropic aspirations

¢ Give for maximum impact

e Ensure that giving is effecting change

* Engage the rising generation in your family’s philanthropy

Want to learn more?

Speak with your UBS Financial Advisor about how the Family Advisory and
Philanthropic Services team can help you realize your philanthropic vision.
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This report is provided for informational and educational purposes only. Providing you with this information is not to be considered a solicitation on our
part with respect to the purchase or sale of any securities, investments, strategies or products that may be mentioned. In addition, the information is
current as of the date indicated and is subject to change without notice. UBS Financial Services Inc., its affiliates and its employees do not provide tax or
legal advice. Clients should speak with their independent legal or tax advisor regarding their particular circumstances.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-
registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you
understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the
products or services we offer. For more information, please review client relationship summary provided at ubs.com/relationshipsummary, or ask your
UBS Financial Advisor for a copy.

This piece provides general information on the topic discussed and is not intended as a basis for decisions in specific situations. Nothing contained
within this publication constitutes investment, legal, tax or other advice nor should it be relied upon in making a decision. Before making a decision
it is recommended to seek the advice of an independent tax or legal consultant. Because of the complexities involved with developing tax planning
strategies, experienced legal and tax counsel should be consulted before implementing a strategy. UBS Financial Services Inc. and its affiliates do not
provide legal or tax advice. Accordingly this material is not intended to be used, and cannot be used or relied upon, by any taxpayer for the purpose of: (i)
avoiding penalties under the Internal Revenue Code, or (i) promoting, marketing or recommending to another party transaction or tax-related matter(s).
Clients should consult with their legal and tax advisors regarding their personal circumstances.

© UBS 2022. All rights reserved. The key symbol and UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a
subsidiary of UBS AG. Member FINRA/SIPC.

UBS Financial Services Inc.
ubs.com/fs
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